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AHHOTaums

B ycnoBusix mudpoBu3aniy 0aHKOBCKON cepbl M MOBBIICHHS TPEOOBAHUH K KIMEHTCKOMY OIBITY KOHIEHIHS YeIOBEKOLCHTPHIHOCTH PHOOpETaeT 0co0yIo
3HaYMMOCTh. CTaThsi MOCBAIIEHAa (YOPMHUPOBAHHIO CTPYKTYPHOI MOZEINH YEeTOBEKOLEHTPUYHON CTpaTerHy MapKeTHHIa B OaHKe, OPHEHTHPOBAHHOW HE TOJIBKO
Ha KJIMEHTOB, HO M Ha COTPYJHUKOB, IIApTHEPOB H 001ecTBo. Llens ncenenoBanmst — pa3paboTka KOMILIEKCHOTO MOXO0/A K Pean3alii YeJI0BEKOLCHTPHIHOCTH
KaK OCHOBBI JUISl yCTOMYMBOrO pa3BHTHs OaHka B LU(pPoOBOIl cpene. Metononornyeckast 6a3za BKIIOYACT aHAIN3 KIHEHTCKUX M BHYTPEHHUX JAHHBIX, IMOLNO-
HaJIbHBIM aHaM3, a Takxke koHuenuuu B4H. B Xone vcciie1oBaHus BBISBICHBI YETBIPE KIIFOUEBBIX YPOBHS MOJENHU: KOPIOPAaTUBHAS KyJbTYpa, PacIIMPEHHOE
KJIMEHTCKOE BOCIIPUATHE, COLMAIbHAsI OTBETCTBEHHOCTh M YeJIOBEKOIICHTpHYHAS 1irppoBusanus. [IpeacrapieHbl Metonukn pacuera unaekcos SDNA, BTI, EPI
n CPI, obecrieunBaromux oneHKy 3G (heKTHBHOCTH peaian3anyu crparerui. [IpakTnueckas 3HAYMMOCTD 3aKIII0YAETCsl B BO3BMOKHOCTH aIaNTalluy [IPE/TIOKEHHOH
MOJIENH 1T CHELM(HUKY KOHKPETHOW OpraHu3aly U B pa3pab0TKe THOKUX HHCTPYMEHTOB YIIPABIICHHS YMOLMSIMH H BOBJICYCHHOCTBI0. OpUTHHAIBHOCTB ITO/IX0-
J1a TIPOSIBIISIETCS B HHTETPALIMH SMOIMOHAIBHOTO HHTEJUIEKTa, IU(POBBIX PELICHAN H COyJacTHs KIIMEHTOB U COTPYIHUKOB B CO3aHNH IIeHHOCTH. CTaThsi Ipea-
CTaBIISICT HHTEPEC ISl HCCiIeIoBaTeNiell B 00JIacTH MapKeTHHTa, IIU(PPOBOH TpaHC(HOPMALMY U YIIPABICHHS YeJIOBEYCCKUMU PeCypcaMyl B (DHHAHCOBOM CEKTOpE.
KitioueBble c10Ba: 4eI0BEKOLEHTPUIHOCTD, OAHK, CTPATErHIECKHIl MapKEeTHHI, BOBJICYEHHOCTH, U(poBU3aIys, KIHeHTckui omblT, SDNA, B4H
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Abstract

In the context of digitalisation in banking and increasing customer experience requirements, the concept of human-centrism becomes particularly significant.
This article proposes a structural model for a human-centered marketing strategy in the banking industry, focusing not only on customers but also on employees,
partners and society at large. The study aims to develop a comprehensive approach to implementing a human-centered approach as the foundation for sustainable
bank development in a digital environment. This approach involves customer and internal data analysis, emotional analysis, as well as using the B2H2H and
B4H frameworks. The research identifies four key components of the model: corporate culture, extended human experience, social responsibility, and ethical
digitalisation. The article presents metrics for the SDNA, BTI, EPI, and CPI indices, which enable practical assessment of strategy effectiveness. The practical
significance of this model lies in its adaptability to specific organisational contexts and its development of flexible tools for managing emotions and engagement.
The originality of this approach lies in its integration of emotional intelligence, digital tools, and the co-creation of both clients and employees. The article is
relevant to researchers in the fields of marketing, digital transformation and human resource management in the financial sector.
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B coBpeMeHHOI 0aHKOBCKOHM MpakTHKE HAOIHOAACTCS MpPO-
THUBOpEUHE: TEPMHUHbI «KINECHTOOPUEHTHPOBAHHOCTb» U «YEJ0-
BEKOLUCHTPUIHOCTL» aKTUBHO HUCIOJB3YIOTCSA B KOPIIOPATHBHBIX
JIOKYMEHTaX M MapKeTHHIOBBIX MarepHajax, HO HX COJeprKa-
TEJIbHOE HAIIOJIHEHHUE YacTO OCTACTCS HESICHBIM KaK ISl COTPY/-
HUKOB, TaK ¥ IS KIIMEHTOB (PMHAHCOBBIX YUPEKIAECHHH. DTO CO3-
JIaeT CYIIECTBEHHbIC Oapbepbl IS MONHOLEHHON pealu3aluu
JITAaHHBIX KOHIIETILIUH B TIOBCETHEBHON paboTe OaHKOB.
TpaaAULIMOHHBIM KJIMEHTOLEHTPUYHBIA MOJIXOA, KOTOPBIN
CTaJl OTpacieBbIM CTAaHAAPTOM, B OCHOBHOM COCPEIOTOYCH
Ha OIEPATHBHOM Y/IOBJICTBOPEHUH MOTPEOHOCTEH KIMEHTOB
B TOYKax B3ammozeiicTBus. OH BBIpaXKaeTCs B CO3JaHUU YI00-
HBIX LU(POBBIX CEPBUCOB, ONTHMHU3ALIU IIPOLIECCOB OOCITYKH-
BaHMs M TepcoHanu3anuu npeoxenuid [Todupunuri, 2025].
OnHAaKo TakoM NOOXON MMEET OINpEeNeNICHHbIE OIpaHUYCHUS,
MIOCKOJIBKY paccMaTpHBaeT KIMEHTa CKopee Kak 00BEeKT BO3EH-
CTBHS, @ HE KaK IOJHOIIPABHOIO Y4aCTHHKA IPOLecca CO3AaHUs
0OaHKOBCKUX YCITYT.
UYenoBeKoleHTpUYHAs. MOZIEIIb NIpeIaraeT oosuee nIyOoKuil
Y KOMIUIEKCHBIN B3I HA B3aUMOJECHCTBUE OaHKa CO BCEMH 3a-
MHTEPECOBAaHHBIMU CTOpOHaMHU. Ee Kito4eBbIMU XapaKTepUCTH-
KaMHU SBJISIOTCS:
* y4eT UHTEPECOB BCEX YUACTHUKOB OAHKOBCKON 9KOCHCTE-
MBI — HE TOJIBKO KJIMEHTOB, HO U COTPYAHUKOB, aKI[HOHE-
POB, PEryJIATOPOB U OOLIECTBA B IIETIOM;

* OpHeHTalMs Ha MOCTPOCHUE JOITOCPOYHBIX OTHOLICHUH,
BBIXO/SIIMX 32 PAMKU OTAETIbHBIX TPAH3AKIIHIA;

* WHTErpanys dTHYECKUX NPHHIMIOB M LEHHOCTEH B On3-
HEC-TIPOLIECCHI;

* CO3/1aHME YCIIOBUH JUIS COJCPIKATEIbHOTO JIMAIora MEX Iy

0GaHKOM U €ro CTEHKXOJIepaMu.

Ha mpakrtrke MHOTHE (UHAHCOBBIE OPraHU3AINH, 3asIBIISIO-
IHE O MEePEXOfie K UYENOBEKOLEHTPUYHOCTH, OIPaHUYUBAIOTCS
ITOBEPXHOCTHBIMU HM3MEHEHUSIMHU, KOTOPbIE MOTYT BBIPAXKAThCS
B CbOpMaJ’lLHOM BBCJICHHH HOBBIX ﬂOHX(HOCTCﬁ, IpOBEACHUHU pa-
30BBIX 00YYaIOMINX MEPOIPHSATHI W JIOKATBHBIX HHULUATHBAX
IO YIy4IIECHHUIO KOPIIOPATUBHOMN KYyJIBTYphl 0€3 CHCTEMHBIX TIpe-
00pa3oBaHUH.
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B monenu ocoboe BHMMaHHE yAeseTcs TpaHC(hOpMaIUu
OpPTraHU3AIMOHHON KYJIBTYPBI, IOCKOJIBKY 0€3 TIIyOMHHBIX H3-
MEHEHHH B IICHHOCTSIX M MOBEJICHUH COTPYIHUKOB JIFOOBIC TEX-
HOJIOTHYECKHE U TMPOIECCHbIE MHHOBALUU OCTAIOTCS HEIOJ-
HBIMU.

BakHBIM JJOCTOMHCTBOM MOJIENH SIBJISIETCS €€ THOKOCTD
U QJIallTUPYEMOCTh K pa3liMuHbIM ycioBusiM. OHa mpeaycma-
TPHUBAeT Pa3HbIe BAPUAHTHI PEATU3ALUH C YIETOM CIEIH(UKH
KOHKPETHOM KPeIUTHOH OpraHm3aluy, OCOOCHHOCTEH ee KIIH-
eHTCKOW 0a3bl U dTamna pa3BUTHSL.

Vcropuuecky mepBoi MOJIENbIO B3aMMOAEHCTBUS Ou3Heca
¢ kiuentamu crana B2C (Business to Consumer), B KOTOpOii
KOMIIAaHWW HaNpsMYI0 TIpe/jiaraid TOBapbl U YCIYyTH KOHEY-
HBIM motpeburernsm. [Tozxke, ¢ yCIOKHEHHEM YKOHOMUUECKUX
NPOIIECCOB U Pa3BUTHUEM KOOIIEPALUU MEKIY MPEANPUATHIMU,
nosiBuiack mozeis B2B (Business to Business), opueHTHpO-
BaHHAs Ha B3aMMOJICHCTBUE MEXAy opraHuzanusmu. OHaKo,
HECMOTpsI Ha (OpPMaAIIbHYIO HalpaBIEHHOCTh Ha Om3Hec, B2B
TaKXKe MOJPa3yMeBaeT OTHOLICHHS MEXKY JIOABMH, IIOCKOJIBKY
3a KOPIOPAaTHBHBIMH PEIICHUSMH CTOSAT KOHKPETHBIE COTPYI-
HUKH, PUHUMAIOLINE PEIICHHsS ¥ B3aUMOJICHCTBYIOIINE JPYT
C IpyroM.

Oco3HaHue TOro, 4To JII00asi KOMMepUecKasi AESTeIbHOCTh
B KOHEYHOM CUETE CBOJIUTCS K UYENOBEYECKOMY (akTopy, MpH-
BOAMT K mosieHuto moaenu B2H2H (Business to Human (co-
Tpynaukn) to Human (kimuentsi)) [Kotler, 2021]. Pa3surue 310it
KOHIIeIMK JIoruuHo npuBeno k B4H (Business for Humans)
— MOJIeNH, B KOTOPOH OHM3HEC HE MPOCTO MPOJAAET TOBAPHI M YC-
JIyru, a JeHCTBYeT B HMHTepecax JIoAeH, co3naBasi LEHHOCTb
W JOJITOCPOYHBIE OTHOIIECHUS, B KOTOPBIX YCIYTH OKa3bIBAIOTCS
JUTSL JTFOZIEN TaKMMHU K€ JIIOIbMU.

Mopens B4H GaszupyeTcst Ha 4eThIpeX YPOBHSIIX B3aUMOJICH-
CTBHS, KOTOPbIE (POPMUPYIOT LETOCTHYIO SIKOCUCTEMY HEIOBEKO-
LHEHTPUYHOCTH:

* HI1 (Human-Centric Culture) — 4el0BeKOIICHTpUYHAS KOP-
MopaTuBHas KyabTypa. D10 nepexon ot KPI-opuentupo-
BaHHOTO MEHEJDKMEHTA K MOJIENH TIOJICPKKU U PA3BUTHSI
COTPYIHUKOB; BHEAPEHUE «OPraHU3alOHHOTO IMIIaTHIe-
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CKOT'O MHTEJUIEKTa), YYUTHIBAIOILETO SMOLMOHAIBLHOE CO-
CTOstHHE TepcoHana. AKieHT Ha well-being coTpyaHHKOB,
BOBJICUCHHOCTD U JI0JATOCPOYHOE PA3BUTHUE;

* H2 (Human Experience Beyond Client Needs) — ombIT 4e-
JIOBEKa 3a IpefesaMH KIMEHTCKUX MOoTpeOHocTel. baHk
HE TOJIBKO YJOBJIETBOPSAET TEKYIHME 3alpOChl, HO U IIpe-
JIyrajJipiBacT Oymyuiue moTpeOHOCTH KIMEHTOB M COTPY/-
HHUKOB, CO3MaeT (DMHAHCOBBIC PEIICHHMS, YYHTHIBAIOIINE
’KU3HEHHbIE CLIEHAPUM U KOHTEKCT KaXKIOrO HYelIOBEKa.
IIpoakTBHOE CONPOBOX/IEHHE KJIMEHTOB B CIIOXKHBIX
cutyauusx ((pMHAHCOBBIC KPU3MCHI, U3MEHEHUS B XKU3HU
U Kapbepe);

* H3 (Human Ecosystem & Social Responsibility) — conn-
aJbHasi OTBETCTBEHHOCTh M HKOCHCTEMHBIH d(PQeKT, Be-
nyume K GOpMHUPOBAaHHUIO TIAT(HOPMBI B3aUMOJCHCTBHS,
rae OaHK CTaHOBUTCS LEHTPOM HOIIEPIKKHU, a HE IIPOCTO
(D)MHAHCOBBIM HHCTUTYTOM. Pa3BHMBAaIOTCSI NPOTrPaMMBI
(h)MHAHCOBOTO TPOCBEIICHUs] U COLHMAIBHOMN aJanTanum
YA3BUMBIX I'PYII, CO3AAIOTCS MHKIIIO3UBHBIC OAHKOBCKHUE
MIPOJYKThI, ODHEHTHPOBAHHBIC HA Pa3HbIE CEIMEHTHI Hace-
JICHUS;

* H4 (Human-Driven Al & Ethical Digitalization) — geno-
BEKOLIGHTPUYHBIN HCKYCCTBEHHbIH MHTEIUIEKT U IU(PO-
BH3allMs BBICTYIAIOT HE KaK TEXHOJIOI'MH, 3aMElIaroIue
nrofel Ha pabounx MecTax, a Kak HHCTPYMEHTHI 00Jer-
YEHHs U YCKOPEHHs ONEPAlMOHHBIX MPOLECCOB, MT03BO-
JISFOLLME JIIOMSAM 3aHUMAaThcs OoJiee BaXKHBIMU 3aJadaMy;
JIAIOT BO3MOXKHOCTH 0OOJiee Ka4eCTBEHHO M IIIYOOKO TI0-
IPY’KaTbCsl B MPOOIEMBI KIIMEHTOB M HAXOAUTH ICHCTBEH-
Hble crocoObl pemieHus, noka MU nemaer pyTHHHYIO
pabory [Lignell, 2023]. Hcnonp3oBaHue TrUOpPHIHOTO
oOcnyxuBaHHsl oOOecreynBaeT OalaHC aBTOMATH3ALUH
Y JKUBOTO OOILEHUSI Ha OCHOBE NMPEINOYTEHHUH KINEHTA.

KommuiekcHast Monenb 4elOBEKOIGHTPUYHOW —CTpaTeruu
ynpaBieHusl MapkeTuHroM Oanka B4H cocrout u3 Tpex ypos-
Hel, Kbl U3 KOTOPBIX OTBEYAET 32 CO3/IaHHE HEOOXOANMBIX
9JIEMEHTOB, XapaKTEePU3YIOLIUX CTPATETUIO.

TlepBelii ypoBens — popmupoBanue «coruanbHoit JTHK 6an-
Ka», KOTopas ABJsieTcs: QyHIaMEHTOM U aJanTalueil IeHHOCTEH.
Ee neunbio sBIsIeTCS CO3AaHUE SIMHON CHCTEMBI IIEHHOCTEH, 00b-
€IUHSAIOINX KJIMEHTOB U COTPYIHHUKOB. JIJ1s TOro He0OX0ANMO:

— CMOZENNPOBATh IIEHHOCTH OaHKa: IPOaHAIN3UPOBATH KOP-
MOPAaTUBHYIO KYJIBTYPY, LIEHHOCTH KJIMEHTOB U COTPYIHU-
KOB;

— ONpENeNuTh HMOLHUOHAIBHBIE TPUITEPHl COTPYAHHKOB
U KJIMEHTOB. B KauecTBe MHCTPYMEHTOB BO3MOXHO HC-
nonb3oBanue Al-aHanusa koMMmyHMKanui, ornpocsl, HR-
aQHAJINTHKA,

— OpraHu30BaTh IIATGOPMY JOBEPHs, KOTOpas IPEICTaBIIs-
eT co00il TMHAMUYECKYIO CHCTEMY U3MEPEHHS BOBJICUCH-
HOCTHU KJIUEHTOB U COTPYIHHUKOB.

B kauectBe pesynbrara OyJeT BU3yalH3HUpOBaHa KapTa IIeH-
HOCTEH, ONpenesieHbl YMOLMOHAIbHBIE TPUITEPHI, BIMSIOLINE
Ha YIOBJETBOPEHHOCTh M MOTHBALIMIO COTPYAHUKOB, Ha OC-
HOBaHMU KOTOPBIX OyzneT pa3paboTaHa CTpaTerust ynpaBlICHUs
SMOLIMOHAJIBHBIM BOBJICYCHHEM. DTO MO3BOJIUT NEPEHTH K crie-
JyIOIIeMY LIary AJsl IepCOHAIN3aH KIMEHTCKOTO U pabouero
OTIBITA.
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Pe?,yanaT BO3MOXHO U3MEPUTH C TIOMOIIBIO METPHUK:
1. Muanekce commanshoit JJHK (SDNA Index) — crenens co-
OTBETCTBUS MPOAYKTOB U KOMMyHl/IKaIlI/Iﬁ 6aH1<a €ro HECHHOCTAM
" O)KUJaHUAM KIIMEHTOB, PACCHUTBIBACTCH 110 (I)OpMyJIe

D K.

SDNA =S5 X 100%, (1)

rne SDNA — uHTerpajibHbIi MHJICKC COOTBETCTBHS IIEHHOCTEH
(Social DNA Index), K — KOIM4eCTBO COBNAJEHHMI LEHHOCTeH
(ot cioBa «cognadenuer) MeX Ly GaHKOM, COTPYTHUKAMH 1 KJTEH-
Tamu, N — o01ee KOJIMIeCTBO POBEPEHHBIX 3HAYCHHH IIEHHOCTEH.
‘YenemHsli pe3ynnsTaT OKUAAeTes py nokasarese cabiie 70%.

Jnst pacyera He0OXOIUMO:

1) chopmupoBaTrh MaTpuiy 0a30BbIX LIEHHOCTEH — KaTeTOpH-
ANBHYIO IIKaTy, KOTOpas CTaHEeT OCHOBOM Uil aHKETHPOBAHUS,
TEKCTOBOTO aHaJIn3a U comocTaBieHuii (tadim. 1);

Tab6muia 1
IIpumep KaTeropmit IeHHOCTET
Table 1
Example of value categories

Kareropust IIpumeps! HeHHOCTEH

OmMmormoHanbHEIe  J[oBepHe, SMIaTusi, yBa)KeHHE
IMoBenenyeckne  IIpo3padHOCTB, BOBICUEHHOCTH, 00OpaTHAs CBSI3b
ConmabHbIe

Hcmounux: cocTaBIeHO aBTOPOM.

I/IHKJ'HOSI/IH, JAOCTYITHOCTBH, OTBETCTBEHHOCTDH

2) coOparb NMEpBUYHBIC JAHHBIC C MOMOIIBIO CIIEITYFOIIUX
METOJIOJIOTHH:
— JUIA BHEIIHUX KJIMEHTOB:

— aHKeTHpoBaHHWE (IIKAIMPOBAHHE Ba)KHOCTH/OLECHKH
LIEHHOCTEH, OTKPBITBIE BOIIPOCHI);

— wuHTepBHIO (1020 "enoBek, MOMyCTPYKTypHUPOBAaHHEIE);

— aHalu3 OT3bIBOB B MHTEpPHETE (COLCETH, (HOPYMBL,
AppStore/Google Play).

— U1 BHYTPEHHUX KIIMEHTOB:

— QHKETHPOBaHHE 10 BOCHPHUITUIO BHYTPEHHUX IIEHHO-
CTeH U cpensl;

— aHaJNU3 BHYTPEHHUX KOMMYHHUKAIIUII;

— MHTEPBBIO C COTpyAHUKaMu pas3Hbelx ypoBHed (HR,
¢ponr, IT, crparern).

3) mpoBecTH cOOp BTOPUYHBIX JaHHBIX O JEHCTBUSX U peILy-
tanmu 6aHka. [IpuMepbl HCTOYHHKOB:
— ESG-oruersl, npecc-penussl, crpanuiibl KCO n Openna;
— CTaTHCTHKAa BOBJEYEHHOCTH cOTpyaHHKOB (eNPS, Teky-
4ecTh, 00paTHas CBA3b);
— TOHAJBHOCTH YIIOMUHAHHN OpeHla — TOH-aHaJH3 B COIl-

CeTsX;

— HMHJIEKCHI JIOSUTbHOCTH U noBepus (eciu ecth) CSAT, NPS,

Brand Trust Index.

4) IpOU3BECTH CTAHAAPTU3ALMUIO U KOAUPOBKY JTAaHHBIX:

— TIEPEBECTU OTKPBLITHIE OTBETHI B KOAUPOBAHHbIE 3HAUE-
HUS (Ka9eCTBEHHBIH KOHTEHT-aHaIn3 — YacToTa CJIOB,
Kareropuii);

— TIPUCBOUTH 3HAUCHMS Kaknomy uHAukaropy (0 — Her
COOTBETCTBUS, | — yacTU4YHOE, 2 — TOJIHOE COOTBET-
ctBHe) (Tadm. 2);

— BBIPOBHATH IIKaJIbl O €AMHON pa3MepHOCTU (Hanpu-
Mep, epecyeT B AOJH/TIPOLEHTEI).
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Tabmuua 2
Matpuiia COOTBETCTBMA JAHHBIX
Table 2
Data correspondence matrix

asiBjieHa | O:xugaercsa | Peanusyercs
Lenno 3 < LR CATUSYETCS | 0o rpe
0aHKOM | KJIHEHTOM q)aKaneum

[Ipo3paunocTs
HNuHoBamuun + - +
DMmnaTus — F -

Hcmounux.: cocTaBICHO ABTOPOM.

Jlazee Hy>KHO IPOM3BECTH BBIUMCICHHUS COIIACHO (opMmy-
ne (1). Pe3ynbrarbl MOKHO OTpasuTh B Buie nayTuHbl (Spider
Chart) nnu TeroBoii kaptel (Heatmap) cooTBETCTBUS IEHHOCTEHA.

2. Uunexe nosepust k operay (BTI — Brand Trust Index) —
KaK KJIMEHThI BOCIPUHUMAIOT OaHK, u3Mepsiercs ro gopmyae (2):

TMo3uTrBHBIC yrioMiHaHNs — HeratusHble YIOMHBARIA 0 (2)
Of11ee KONMMIECTBO YTIOMUHAHHH ’

Jlnst pacdera 3Toro mokasarens HeoOX0AuMo coOparh U Ipo-
aHAITM3UPOBATh MyOJIMYHbIC YIOMUHAHUS OpeH/a 3a 3aJlaHHbIN
NIepHoJ], HampuMmep 3a 3—6MecsleB. B kauecTBe HMCTOYHHKOB
MOXKHO MCHOJIB30BaTh coluanbHbie cetd, CMU, ynoMuHaHus
B Me/Ina, OT3bIBBI U KOMMEHTApUH B MPWIOKeHNUH OaHka. [Tpu-
Mep MHTEPIPETAIIH PE3yIbTaTOB MOYKHO YBUJICTH B Ta0. 3.

BTI =

Tabmuua 3
VHTeprpeTaryisi HTOrOBOTO MHIEKCA
Table 3
Interpretation of the final index

3uauenue BTI

0-39 Kpurnuecknii ypoBeHb HeJOBEPHS

40-59 Huskuit ypoBeHs noBepus

60-74 CpenHuii, HeCTaOMIBHBIN YPOBEHD JOBEPUS
75-89 Bricoknit ypoBeHB JOBEpHS

90-100 VICKiTIOuMTEIbHO BHICOKUIT YPOBEHB OBEPHs

1 perryTanuu
Hcmounuk: COCTaBIEHO aBTOPOM.

Bropoii ypoBeHb — «MeTa-3MOIUM KaK CIIOCO0 yIpaBICHHS
KJIMEHTCKUM M pabouuM ombIToM. Llenb 3Toro ypoBHs — co3aa-
HHE aJalTHBHOH CHCTEMBI, YIIPABIIOMEH SMOIMSIMH KIHCHTOB
U COTPYIHUKOB. J[JIs €ro peanu3anuu HyKHO:

1) mpoBeCcTH SMOIMOHANBHEIA aHAIM3 KIUEHTOB U COTPYA-
HHMKOB B peaJbHOM BpPEMEHM C Hcmojb3oBaHueM NLP-ananuza
COOOIICHNUH, TOHAIBHOCTH PEYH U TTOBECHUCCKUX JaHHBIX;

2) MPOU3BECTU aJallITUPOBAHHBIC N3MCHCHHS B MapKETUHIC,
CepBHUCEe M BHYTPEHHHUX MPOIleccaX Ha OCHOBE IMOIIHIA;

3) BBIYMCIUTH aBTOMATU3UPOBAHHOE PACIIPEICIICHUE HATPY3-
KHI COTpYTHHKOB — Al aHANM3HpyeT ypoBeHb cTpecca U Imepepac-
npenesseT 3a1adH.

Ha sToMm sTare 6aHK KOPPEKTHPYET KIHEHTCKHUE M BHYTPEH-
HHEC IPOLECCHI B p€aJIbLHOM BPEMCHU UCXOA U3 SMOIIMOHAJIIBHOI'O
COCTOSIHUSI KIIHEHTOB M COTPYJHUKOB. V3 3TOTO ClIeyroT crefy-
IOLIME B3aUMOCBSI3HU: BOBJICYEHHBIE COTPYAHUKH — YIIY4IIEHHOE
Ka4eCcTBO KIMEHTCKOTO CEpBUCA; ONTUMH3HPOBAHHBIE HArPy3KH
— CHM)KCHUE BBII'OpAaHUA U OIINOOK.

B nampHeiineM sMOIMOHANBHBIC U TIOBEICHICCKUE TaHHEIC
UCIIOJIB3YIOTCSL JUIl COBMECTHOTO IIPOEKTHPOBAHMS IPOLYKTOB
U BHYTPEHHEH ONTUMU3AIIHN POIIECCOB.
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Ha nannoMm stane 6aHK OCYILECTBIISICT ONEPaTUBHYIO
aJlanTalUIo0 KaK KIMEHTCKUX, TaK U BHYTPEHHHX IPOLeC-
COB, OPUEHTHUPYACh HA TEKYIIME HMOLMOHAIbHBIE COCTO-
SIHUSL U KJIMCHTOB, U COTPYJHMKOB. Takas JTUHAMHUYECKast
HacTpoliKa B3aUMOJCHCTBHUs IMO3BOJSIET CHOPMUPOBATH
YCTOWYMBBIE B3aUMOCBSI3H: MOBBIIICHHUE BOBJICYEHHOCTH
[IepCOHAIa CIIOCOOCTBYET YIYUIICHHUIO KauecTBa KIMEHT-
CKOro OOCIy>KHBaHHsI, TOTa Kak 3()(PEKTHBHOE pacrpe-
JIeJICHNe Harpy3Kd CHIDKAeT PUCK NPO(eCCHOHATBLHOTO
BBITOPAHUS M BEPOSITHOCTH OIIMOOK B OTIEPAIIMOHHOM Jest-
TEJILHOCTH. METpHKa Pe3y/IbTaTUBHOCTH BTOPOTO YPOBHSI:

Wunexc smonmonansHoro ocrpustusi (EPI — Emotional
Perception Index) — u3mepseT, HACKOIBKO TTO3UTHBHBIC SMOIMU
BBI3BIBACT OaHK y KIMEHTOB, TO €CTh HACKOJIBKO KIMEHTHI OLIY-
IIAIOT [TO3UTUB, I0BEPUE, YOBOIbLCTBHE, CIIOKOMCTBIE U BOBJIE-
YEHHOCTh BO B3aMMOJIEHCTBUH ¢ OaHKOM, u3Mmepsiercs 1mo Gop-
myie (3):

E-—E- 100, 3)

total

EPI=

rie E, — KonmM4ecTBO MO3HTHBHBIX AMOIMOHANBHEIX OTKIIMKOB,
E_ — KOIM4€eCTBO HEraTMBHBIX SMOLMOHAILHBIX OTKINKOB, B —
o0I1ee KOJTMIEeCTBO IMOIMOHAIBHBIX BBIPKEHUH (B TOM 4HCIIE
HEHUTPabHBIX).

Pacuer mpousBoanTcs mo Tpem HcTouHMKaM. {1 Hauana
HEOOX0IMMO MPOAHAIM3UPOBATh TEKCThI U OT3bIBbI, KOMMEHTA-
pHH, COIMANBHBIE CETH C HCIOJIB30BaHHEM emotion detection
(onpeneneHue SMOIMK B TEKCT). DMOIMHU JENSATCS HA TPU KaTe-
TOPHH: TIO3UTUBHBIE (PAaZOCTh, TOBEPHE, OIaroqapHoCTh, 00er-
YeHHe), HeraTuBHbIE (THEB, CTPax, OTBPALICHHE, PA3APAKEHUE)
1 HeWTpasbHbIe (HeHTpanbHbIi GoH). Jlanee mpoBOAUTCS Onpoc
KJIMEHTOB C MPSIMBIMU BOIIPOCAMK C BEIOOPOM JOMHUHHPYIOIICH
9MOLIMH OT B3aUMOIEHCTBHS ¢ OaHKOM. Bompochs! oleHuBaroTCst
110 1Kkaje ot 1 10 5 aub0 1Mo HHTEHCUBHOCTH «HUKOT[a — MHOIJIA
— YacTo — Bceraay. TpeTbUM HMCTOYHUKOM SIBISIETCS MCHXO(H-
suonorundeckuid ananus. Ecimu npooautes UX-nmaGoparopHoe
nccienoBanre (Ha MOOMIBHBIX TPHIIOKEHHUSX WK B OTJCICHHN
Oanka), ucnons3ytorcs Eye-tracking, Facial recognition, Skin
conductance, EEG (B mponsrHyThIX UX-1IeHTpax). ITOT KOMIIO-
HEHT MIPUMEHSIETCS PEJIKO, HO MOXKET OBbITh BKITIOUCH B OAJUTHHYIO
CUCTeMY KaK HaJIe)KHBIH MapKep 3MOLIMOHAILHON peakuuy. 3Ha-
yenue EPI moxxHO yBuzeTs B Ta01. 4.

Tabmua 4
MuTepnperanys mkansl EPI
Table 4
Interpretation of the EPI scale

3uagenne EPT IMOIMOHAIBbHBIH OTKJIMK KJIHEHTA
(0-100)

0-30 JuckombopT, pa3apaxkeHne, HeraTHBHOE
BOCIIPUSITHE
31-50 [IpenmymiecTBeHHO HEUTpaIbHOE
WU IPOTHBOPEINBOE BOCTIPUATHE
51-70 YMepeHHO IO3UTHBHBIE IMOINH, 0a30BO€ 0BEpUE
71-90 Bericokuit aMOMOHATBbHBII KOM(OPT
1 JIOSUTBHOCTH
91-100 CuuibHas SMOLIMOHAJIbHAS IPUBSI3aHHOCTh

k 6penny (WOW->¢hdexr)
Hemounuk: cOCTABICHO aBTOPOM.
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Tperuil ypoBeHb — *KHBbIE (POKYC-TPYNIIBI — MOAPa3yMeBa-
€T COBMECTHOE Pa3BUTHE MPOIYKTOB W YIyYLICHHE BHYTPECH-
HUX IIPOLIECCOB, €r0 LEIbIO SBIAETCS UCIOIb30BAaHUE IMOLMI
W TOBEICHYECKNX JaHHBIX YIS YIYYIISHUS MPOXYKTOB, KIU-
EHTCKOTO CepBHCa M BHYTpeHHEH cpebl. [ JTaHHOTO ypOBHS
Tpedyercs:

1) co3nanue udpoBoil mIaThopmMbl COBMECTHOTO MPOCK-
THPOBAHHS, Ha KOTOPOW MPOMCXOIUT CHHXPOHHU3AIM
uell KIMEHTOB, COTPYJHHKOB M HCKYCCTBEHHOI'O HH-
TEJICKTA,;

2) peanu3alys HHTCPAKTUBHONH OOpaTHOM CBS3U U TECTHUPO-
BaHUE MPOIYKTOB C MOMOIIBIO aHAJIN3a OT3BIBOB M MOIIU-
OHAJILHBIX peaKIuii;

3) Al-reHepanusi peKOMEHIAMN MO YITyUIIEHUIO TPOIYKTa
Kak JUIsd KJIMEHTOB, Tak M Juisi coTpyaHukoB [Obuchettiar,
Megargel, 2023];

4) u3MeHeHue yCIoBUi paboThl COTPYIHUKOB B 3aBUCUMOCTH
OT MX SMOIOHAIBHOTO COCTOSIHUSL.

ITpomyKTel cO30AI0TCA C YYETOM pEaJbHBIX AMOLMN U IO-
TpeOHOCTEN KITMEeHTOB. [10BhIIIaeTCsl BOBJIEUEHHOCTD COTPYIHH-
KOB B IIPOIIECCHl ONTUMM3AIMU. B pesynbTare aToro rudkue yc-
JIOBUSI pabOTBI COTPYAHUKOB PHBOJIST K CHIPKEHHUIO BBITOPAHHS
U B IIOCIIEAYIOLIEM K POCTY NPOLYKTUBHOCTH.

MertpuKa pe3yasTaTHBHOCTH TPETHETO YPOBHSI:

VHekc BOBIEUEHHOCTH KIHEHTOB B YIy4ILIEHHE MIPOIYK-
toB (Customer Participation Index, CPI) nmo3Bossier konuue-
CTBEHHO H3MEPHUTh CTEIECHb PEalbHOrO y4yacTUsl KIHEHTOB
B Pa3sBUTHHU TPOAYKTOB U CEPBUCOB OaHKa, a TaKkKe IIIyOHUHY
U PETYISPHOCTD UX B3aUMOACHCTBHS C OAHKOM KaK C CO-CO37a-
TeJeM LEHHOCTH, a He MPOCTO morpedureneM. MHIEKe mpu-
MEHSETCS U1l OLIeHKU 3((EKTUBHOCTU YEJIOBEKOLIEHTPUUHON
CTPaTEerHH U YPOBHS 3PEIOCTH 0OPATHOMN CBSI3U U BEIYHCIISIETCS
no hopmyse:

CPI=< Prscmoun 1,)_ 2% 100%, @)

Y £ I Sr—

TC P oun — KOTHUECTBO KIHCHTOB, NPUHSBLIAX Y4acTHe
B CO3/IQHNN/YIy4LICHUH IPOAYKTOB, P . ' ofLee YHCI0
AKTHBHBIX KIMGHTOB, [ = — 4HCJIO PealM30BaHHBIX HIICH,
R ol1ee KOMYeCTBO NPEATIOKEHHbIX KIMEH-
TaMH HJeH.

Jloyt0  BOBJICUEHHBIX KIMEHTOB MOXHO OIIpe-
nenuth ¢ nomomipto CRM (Customer Relationship
Management) / aHaIUTUKH MIaTHOPMBI (CKOJIBKO KJIU-
€HTOB yYacCTBOBAJHU B ONPOCAX, TECTUPOBAHUSIX, MTPO-
rpammax coyuactus), popm (Google Forms, Typeform,
«IIpemnoxu uae») M mIaTGOpMbl O THITY JTHYHOTO
KaOMHEeTa KIMEeHTA WK MOOUIBHOTO TPUIIOKEHUS.

Wudopmanmio o 1one NPUHATHIX (peaan30BaH-
HBIX) U MOXKHO TIOJIyYHTh U3 BHYTPEHHUX OTYETOB /
JKYpHAJIOB MHUIMATHB, IIATGOpM TUMa «OaHK.HACH»,
KpayACOPCUHI-IIOPTAJIOB U OTYETOB IO pealnu3aluy
KIIMEHTCKHUX TPEIIOKESHIH (HAarpuMmep, U3 yOIMIHbIX
KOMMYHHUKAIHH).

Cymmy nByx mokaszareneii P u | HeoOxomumo moe-
JUTH Ha 2, motoMy 4to B (hopmyne CPI ucnonesyrores
JIBE OJIMHAKOBO Ba)kKHBIE COCTABILIIOINNME, W Oepercs
cpenHee apudmernyeckoe ux nojieu. Ilpumep uHTEp-
MIPETaU PEe3yIbTaTOB MOKHO YBUIETH B TAOI. 5.

Online www.jsdrm.ru

Perynatopbi

CTpyKTypHan Mogenb hOPMUPOBAHHA YENOBEKOLEHTPUYHON CTPaTErViM GaHKka B UNcpoBOVi cpene
Structural model for creating @ human-centered banking strategy in a digital environment
HFUIRE PRI T AN I ASKIRRSHIEE
Tabnmuna 5
Murepnperanus mkans CPI
Table 5
Interpretation of the CPI scale

P

0-30 DopmanbHOE yYacTHe, PeaKkIUi 0T HeT

31-60 YacTtuuHoe y4yacTre, criabast peannu3anus

61-85 YMepeHHOE ¥ CTAa0MIIEHOE BOBICUCHNE

86-100 CuuibHasi IHTETpalys KIMEHTOB B pa3BUTHE OaHKa

Hcemounuk: cocTaBieHO ABTOPOM.

PaccmoTpuM monpoOHEe, Kak COCTOSHHE COTPYAHHKOB H OT-
HOUIEHHE K HUM BIIUSIOT Ha KJIMEHTCKUH OIbIT:
* BBIIOpPAaHME — MEUICHHBII U HEKAYeCTBEHHBIN CEpBUC —>
HETaTUBHbIE YMOLMU KIIMEHTOB — OTTOK KJIMEHTOB;

* BOBJICYCHHOCTb — AMIIATUSl — YIIy4IIEHUE KIUEHTCKOIO
OIIbITa — POCT Y/IOBIETBOPEHHOCTH;

* THOKHE yCIIOBHS PabOTHl — MOTHBALUS COTPYIHHKOB —
JIy4LInii cepBUC — MOBBILICHHE JOBEPHS K OaHKY.

MOKHO 3aMETHUTh NPSIMYIO B3aUMOCBSI3b MEKIY COTPYIHU-
KaMH M KaueCTBOM MpoAykTa OaHKa. B 4eroBeKOIEHTpUUHON
MOZIeJIU B3aUMOJICHCTBIE IUHAMUYECKOE, BKIIIOUAIOLIEE COTPY-
HHMKOB U NIAPTHEPOB, TaK KaK UX YMOLMH U BOBJIEYEHHOCTb OIIpe-
JEJISI0T YPOBEHb CEPBHCA, B OTIMYME OT TPAAULMOHHBIX MOJE-
JIel MapKeTHHIa, IJ1e B3aUMOAEHCTBUE CTPOUTCS TOJIBKO MEKIY
OaHKOM W KITHCHTaML.

B pamkax 4eIoBEKOLEHTPUYHOH MOIENH OaHK BBICTYIAeT
LEHTPAJIbHBIM Y3JI0M YKOCHUCTEMBI, OCYILECTBIIIOIIMM CTpa-
TErN4eCKOe YIpPABIEHUE BCEMHU KIHOYEBBIMU IIPOLIECCAMH,
9YTO MOXKHO YBHACTH Ha pHCyHKe. COTPYIHHKU (hPOPMUPYIOT KIH-
SHTCKMH CEpBUC U aKTUBHO BOBJIEUEHBI B Pa3pabOTKy HPOIYK-
TOB, B TO BpeMs KaK KJIMEHTHI MPEIOCTABIIAIOT OOPATHYIO CBA3b
U Yy4acTBYIOT B COBMECTHOM CO3JlaHUU LieHHOcTH. [lapTHepckue
CTPYKTYpBI, BKJIFO9ast (JUHAHCOBBIC, TEXHOIOTHYCCKUE U COLH-
aJIbHbIE OPraHU3alluu, BHOCST BKJAJ B pa3BUTHE MHHOBAIMOH-
HBIX PELIEHUH, TOIna KaK Pery/saTopsl, IPEeICTaBICHHBIE LICH-
TpaJIbHBIM OAHKOM ¥ FOCYAapCTBEHHBIMH HHCTUTYTaMH, 3a/1al0T
HOPMAaTHBHBIC PaMKH (yHKIIMOHHPOBaHUA. B3ammoneiicTue

Puc. CxemaTtuueckas BlU3yanmsanus ‘{eHOBeKOuCHTpI/I‘{HOf/I Moaenmn

Fig. Schematic visualisation of the model
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Hcmounuk: coctaBaeHo ABTOPOM.
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MCXKIY DJIEMCHTaAMU DKOCHUCTEMbI CTPOUTCSA HA NPUHIHUIIAX B3a-
WMHOU [EHHOCTH: COTPYIHHKH IONYYaloT IOCTYI K KOpIopa-
TUBHBIM LIEHHOCTSIM, 00y 4arOLINM IPOrpaMMaM U COBPEMEHHbBIM
TEXHOJIOTHSIM, 00eCIieunBasi BEICOKUI YPOBEHb BOBICYEHHOCTH,
Ka4yeCcTBa O6CJ'[y)KI/IBaHl/l$l N MHHOBAIlMOHHOCTH, KJIIMCHTHI I10JIb-
3yIOTCS NEPCOHAIN3UPOBAHHBIMUA TPOAYKTAMU U CEpPBUCAMH,
OJJHOBPEMEHHO NPENOCTaBNsAs OaHKy JaHHBIE, SMOLMOHAIIb-
HBIE OTKJIMKHU M JIOSUTEHOCTB; COTPYAHHKH Yepe3 KaueCTBEHHOE
oOciyxuBaHue (GOPMUPYIOT y KIMEHTOB MO3UTHBHBIN MOLU-
OHAIIBHBIN OITBIT, KOTOPBIH, B CBOIO OYepelb, CIY>)KUT OCHOBON
JULSL AAJIbHENILETO COBEPLIEHCTBOBAHYS CEPBHCA; ITAPTHEPHI Ipe-
JIOCTABISIIOT PECYPChl, HHBECTULIMU H TEXHOJOTHIECKUE pPellle-
HuA, a 63.HK — JAOCTYII K HOBBIM PBIHKaM 1 MOJCJISIM UHTCI'Palliu;
HaKOHeIl, COONIONEHNE PEry/IATOPHBIX TPeOOBaHMIT MO3BOJSET
00ecreynThb IPO3PaYHOCTh U YCTOHUUBOCTD (DYHKIMOHUPOBAHUS
BCEH DKOCHUCTEMBL. DTO HE MPOCTO OaHK, a jKUBAasi IKOCHCTEMA,
i€ KaX/IbI yUaCTHUK BIIMSIET HA KAYE€CTBO YCIIYT U CTPATETHIO.
B omnmume ot TpaguIuoHHON MOJENH, TIe OaHK «HaBs3bIBa-
€T» NPOAYKThBI KIIMCHTaM, YEJIOBCKOLICHTPHUYIHAsA MOJCJIb CTPOUT-
sl Ha THOKMX OTHOUICHHSIX M B3aHMOBBITOJTHOM Pa3BUTHH.

3MOLII/II/I COTPYAHUKOB M KJIIMCHTOB CTAHOBATCA HE MPOCTO
(bakToM, a HHCTPYMEHTOM JUISl MOCTPOCHHSI MapKeTHHTa U pa3-
BUTHs OU3HECA.

B pesynbrare 0aHK Kak JHMHAMUYHAS, CAaMOPa3BHUBAIOIIASCS

iarhopma paboTaeT Ha LICHHOCTSX U BOBJICYCHHOCTH.
Jns peanuzanuy TPEIVIOKEHHON CTpaTernyl yIpaBlIeHUs
MapKeTHHIOM 0aHKa HEOOXOIUMO COONIOCTH CIIENYIOIIUE Iaru:

1. Co3mare cpemy 4YeIOBEKOLIGHTPUYHOTO OaHKa; Mepeoc-
MBICTIMTh BHYTPEHHIOIO KYIBTYPY M C(HOPMHUPOBATH UYEIIOBEKO-
LEHTPUYHYIO OM3HEC-MOJIETb:

— BBEICHME SMOLMOHAIBHOIO JIMAEPCTBA — O0yUYEHHUE PYKO-
BoAUTENEH paboTe ¢ MOTHBAIMEW U BOBJICUYEHHOCTHIO CO-
TPYAHUKOB;

— TIePEeCMOTpP CUCTEMBI OLIeHKH 3()(PEKTHBHOCTH — HE TOIBKO
KPI, Ho 1 unzaekc Omaronomyuus nepconana (Employee
Well-Being Index);

— co3gaHue rubOkoil cpensl pabOThl, TI€ COTPYAHUKH UyB-
CTBYIOT ce0sI 4aCThIO 3HAYMMOTO TIPOIIeCcca;

— BKJIIOYEHHE KIIMEHTOB U COTPYJHUKOB B IIPOLIECC COBMECT-
HOTO TIPOSKTUPOBAHUS MIPOIYKTOB (CO-creation);

— Pa3sBUTUC KOHLCHIIHH (((i)I/lHaHCOBOFO HaCTaBHUYCCTBA»,
rae 0aHK BBICTYIAeT HE TOJIBKO CEPBUCOM, HO H KOHCYIIb-
TaHTOM I10 )KU3HHU,

— Y4YeT He TOJIbKO TPaH3aKIMOHHBIX TAHHBIX, HO ¥ KOHTEKCT-
HBIX (DAKTOPOB (M3MEHEHUE COLMAIBHOIO CTaTyca, >KU3-
HEHHBIX IPUOPUTETOB, JINYHBIX OOCTOSTEIBCTB).

2. BsaumopeiicTBOBaTh ¢ KJIMEHTAMH KaK C JIIOJbMH,

a He 00BbEeKTaMH MTPOJIAXK; EPEXOAUTH OT YIPABICHUS KIHEHT-

References

Tan .B.
Tyan Y.V.

CKUMH CETMEHTAaMH K YIPABJICHHUIO KU3HEHHBIMM CLIEHApHs-
MHU; TPOSIBIISATH THOKOCTH IU(POBBIX PEIICHUH O] IIOBEICHIE
KJIMEHTA:

— BMECTO CTaH/APTHBIX MPOAYKTOBBIX JTMHEEK — WHUBUJTY-
aJbHbIC >KU3HEHHBIC MOJENH, yYUThIBalomue (UHAHCO-
BBI€ U JINYHBIE COOBITHS KIIMEHTA,

— OpUEHTalUUss Ha MEHTAJIbHOE OJarornojayyue KIMEHTOB
— CHIDKEHHE cTpecca IpH (HHAHCOBBIX ONEpPAIHsX, IPO-
3payHOCTb PELICHUH, OTCYTCTBUE arpeCCUBHBIX MPOJAXK;

— BHEJIPEHHUE aTaNTHBHBIX WHTEp(eHcoB: OaHK MOACTpau-
BAETCsI MOl YPOBEHb (DMHAHCOBOM I'PAMOTHOCTH IOJIb30-
BaTels;

— Ppa3BHUTHE NIPEACKA3aTENbHBIX CEPBUCOB, KOTOPBIE IIOMOTa-
10T U30eKaTh (PMHAHCOBBIX TPYIHOCTEMH;

— B3auMoOJeiicTBUE 4Yepe3 «(PHUHAHCOBOTO COOCCEIHUKAY,
a He IIPOCTO yepe3 4aT-00THlI.

3. ConuaibHOE U3MEPEHHE YETOBEKOLIEHTPUYHOCTH. M3Me-
HUTH TO3MLIOHUPOBAaHKE POIN OaHKa B )KU3HU oOmecTBa. Crie-
J1aTh OaHK JOBEPEHHBIM MTAPTHEPOM, a HE IIPOJABLIOM YCIIYT.

— Ppas3BHTHE NPOrpaMM YCTOHYHBOTO (PUHAHCOBOTO MOBEIE-
HMSL: TIOMOIIb KJIMEHTaM B (JOPMHUPOBAHUM 3I0POBBIX (HU-
HAHCOBBIX TIPHBBIYEK;

— 0aHk Kak 11arpopma HOJIEPKKH, a HE TOJIBKO KOMMepUe-
cKast CTpyKTypa (00pa3oBarellbHbIe HHUIINATHBEL, HACTAB-
HHYECTBO);

— CO3IaHUE HHKITFO3MBHBIX POIYKTOB — y4YeT OTpeOHOCTEH
MaJIOMOOMJIbHBIX TPAXKAaH, IEHCHOHEPOB, MOJIOICHKH;

— Ppa3BHTHE dTUYHOTO MApPKETHUHTA, OTKA3 OT MAHUITYJISATHB-
HBIX NTPOJIAXK;

— TIOBBILICHHUE MPO3PAYHOCTH YCIOBHIA U CHIKEHHE KOTHH-
THUBHOHM Harpy3Ku IpH NPUHITHN (PUHAHCOBBIX PEIICHUH;

— BHEJIpEHHE MeXaHH3Ma «()HHAHCOBOTO KOMIIAcay, MOMO-
ralolero KJINEHTaM HaXOAUTh ONTHUMAJbHBIC PELICHHS
0e3 TaBJIeHHs CO CTOPOHBI OaHKA.

Mogens B4H otnnuaetcst OT KIMEHTOLEHTPUYHOTO MOAX0Aa
TEM, YTO OHa HE ITPOCTO MEPCOHANU3UPYET (YUHAHCOBEIE YCIYTH,
a CcO3JaeT HOBYIO IApaAUTMy YIPABICHUS MapKETHHIOM, OCHO-
BaHHYIO Ha ITyOOKOM TIOHUMaHHU YeJI0BEKa, ero MoTpeOHOCTeH,
9MOLUH U )KU3HEHHBIX CLICHAPUEB.

Bank Oymymiero — 3To He MPOCTO (PUHAHCOBAsI CTPYKTYpa,
a COLMAJIBHBIM MHCTUTYT, (QOPMHUPYIOIUHA JOITOCPOUHBIC LIEH-
HOCTHBIE CBSI3M MEX]y JIFONbMH, TEXHOJOTHSIMH U OOILECTBOM.
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HO U JUIS BHYTpeHHeH ontuMusauuy. baHk nomydaer ruOKoCcTh
Y aJalTUBHOCTb, & KIIMEHTHI — IEPCOHAM3HPOBAHHBIN OIIBIT.
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