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AHHOTaLuMs

B crarbe paccMOTPEHBI MHOKECTBO TTApaMETPOB U (PaKTOPOB, KOTOPBIE BIHSIOT HA BEIOOP 1 GOPMUPOBAHNE CTPATET Uil BHIXO/IA HA BHEIIHUE PBIHKH POCCHIICKHX
MIPOMBIIUICHHBIX MIPEANPUATHI Ha OCHOBE IIaT(OPMEHHBIX Mozieneld B3aumoaeiicteus B B2C- u B2B-cermenrax. Takoii (hokyc paccMoTpeHus TO3BoIISIET Ooree
JICTAJIBHO OMPE/EIUTh 1 KOHKPETH3HPOBATh MEXaHU3MBI, (JOPMATHI, BOSMOKHOCTH M OTPaHUYCHHUS TIPU pa3paboTKe CTpaTeriii BhIXO/A Ha BHEIIIHNCE PBIHKU POC-
CHIICKHX POMBIIUICHHBIX IPEANPHATHI Ha OCHOBE INTaT(OPMEHHBIX MOZIEICiT B3aUMO/CHCTBHS. B KOHTEKCTE MOCTPOCHHS MEXKTyHAPOIHBIX IIAT(OPM ULt IPO-
MBIIIICHHBIX KOMITAHHI BBISIBIICHBI ACHEKTHI CHEHH(HUKH I1aT(OPMEHHOTO B3auMOCHCTBHS. [Ipe/IoKeH JOCTATOYHO HHTETPAIIBHBII 110 COCTABY M aCHEKTaM
PAacCMOTPEHHSI CIHCOK M3 JBCHA/ATH JACTCPMUHAHT BHIOOpA CTPATECrHU BBIXOJA HA BHEIIHUE PHIHKH POCCHIICKMX HMPOMBIIUICHHBIX MPEANPHUATHII Ha OCHOBE
MEXaHU3MOB IIAaTGOPMEHHOTO B3aHMOACHCTBHUS C yHETOM TOTO, YTO B TEKYIIHX YCIOBUSX MIAaT(GOPMEHHOM SKOHOMUKHU CO3AHHE [ICHHOCTH SBISICTCS Pe3yibTa-
TOM HOBO#1 KOMOHHAIMN HHOOPMALH, (PU3NUECKHUX HPOLYKTOB M CEPBHUCOB PA3INYHBIX THIIOB KOMIICMEHTOPOB, @ TAK)KE HOBBIX BO3MOJKHOCTEI KOH(pUTYpaIin
TpPaH3aKIUI H PEKOH(HUTYPALMH PECYPCOB, OTHOLICHHI MEXKTy MOCTABIMKAMH, TAPTHEPAMH H MOKYIAaTeIIMU. 11l POCCHIICKHX MPOMBIIUICHHBIX MPEAIPUITHH
METOAMYCCKHE Pa3pabOTKU B JaHHOM OONACTH B KOHTEKCTE MOBBIICHNS HHTCPHAIMOHAIM3ALME XO3SHCTBCHHOI AESTEIBHOCTH C TIOMOIIBIO MEKyHAPOIHBIX
B2C- u B2B-nnardopm MoryT okazarbcsi 0COOCHHO MOJE3HBIMU. BMecTe ¢ TeM HeMalyro TPYIHOCTh TIPH ONPEIEeNICHIN TapaMeTPOB U IIPUOPUTETOB TLIAT(Op-
MCHHOTO B3aHMO/ICHCTBUS HPOMBIIUICHHBIX KOMMaHHi, ocobeHHO B B2B-cermente (B TOM 4HCIe B paMKax MOJCICH IIEPHHIA MHIYCTPHAIBHBIX aKTHBOB),
HPE/ICTABISICT TO, YTO M HA HAIMOHAIBHOM yPOBHE, U TeM 0oJiee Ha MEK/IyHAPOIHOM TAaKOTO POjia B3aMMOJICHCTBHS Ha CETOHAIIHM JCHb BO MHOTHX CEKTOpax
IIPOMBIIIICHHOCTH BCE CIIE SIBISIOTCS (PPOHTUPHBIMHE. [10 Mepe GOpMHUpOBaHHUS TyHINNX MPAKTHK U HCTOPHIA yCIIeXa BHIXO/A POCCUICKUX MPOMBIIIICHHBIX KOM-
[aHUH Ha MEKyHAPOAHBIC ITAT(OPMBI, @ TAKKE [0 MEPE IBOJIFOLINK CaMUX IIaTGOPM MOXKHO OyIeT TOBOPUTH O OOJIBIICH ONEpPAHOHATH3AIIN 1 H3MEPHMOCTH
JICTePMHUHAHT BBIOOpA CTPATEr il pOCCUICKUMHE IPOMBIIUICHHBIMU KOMITaHusAMHU. Ha Tekyineit craauu pa3BUTHS MEXIyHAPOIHBIX IPOU3BOACTBEHHBIX IUIAaTGOpM
MOBBIIICHHE OCO3HAHHOCTH (haKTOPOB MPOAYKTUBHOCTH M JCTCPMHUHAHT BHIOOpA CTPATETHil MPOMBIIIICHHBIX TPSAMPHATHII TO3BOIUT KOMIUIEMEHTOPAM ILIat-
(opm 1 camuM miaThopmam JydIe HaXOJUTh TOYKH COIPUKOCHOBEHHMS M 0OecrieynBarh Ooiee OBICTPBIA pOCT ceTeBbIX AP HEKTOB.

KuroueBsle ciioBa: iathopmbl, S3KOCUCTEMBI, ceTeBbIe Y(Q(PEKThI, YeTBEPTAsk IPOMBIIIICHHAS PEBOMIOLHMS, HHAYCTpHUs 4.0, yMHOE TPOU3BOACTBO, IIPOMBIIILICH-
HOCTb, IN(POBBIC TEXHOIOTHH, LU(POBas TpaHCHOPMALHS, IICPUHT HHAYCTPHAIBHBIX AKTHBOB, 000PYI0BAHHE KaK YCIyTra, MApKETILICHCHI.
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Abstract

The article presents an overview of a number of parameters and factors influencing the choice and formation of strategies for the entry of Russian industrial
enterprises into international markets based on platform models of interaction in the B2C and B2B segments. This focus makes it possible to define and specify in
more detail the mechanisms, formats, opportunities and limitations in the development of strategies for the entry of Russian industrial enterprises into international
markets, supported by platform models of interaction. In the context of building international platforms for industrial companies, aspects of the specifics of
platform interaction have been identified. A list of twelve determinants is proposed, how to choose a strategy of entering foreign markets by Russian industrial
enterprises based on the mechanisms of platform interactions. The fact is that in the current conditions of the platform economy, value creation is the result of a
new combination of information, physical products and services of various types, as well as new ways of configuring transactions and reconfiguring resources,
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relationships between suppliers, partners and customers. For Russian industrial enterprises, methodological developments in this area can be particularly useful
in the context of increasing the internationalisation of business activities using international B2C and B2B platforms. At the same time, a major difficulty in
determining the parameters and priorities of platform interaction between industrial companies, especially in the B2B segment (including in the framework of
industrial asset sharing models), is the fact that this type of interaction is still a frontier today in many industrial sectors at the national level, and even more so at the
international level. As best practices and success stories of Russian industrial companies entering international platforms emerge, and as the platforms themselves
evolve, it will be possible to talk about greater operationalisation and measurability of the determinants of Russian industrial companies’ strategy choices. At the
current stage of development of international manufacturing platforms, greater awareness of the productivity drivers and determinants of industrial enterprises’
strategic choices will enable platform complementors and the platforms themselves to better find common ground and ensure faster growth of network effects.
Keywords: platforms, ecosystems, network effects, Fourth Industrial Revolution, industry 4.0, smart manufacturing, industry, digital technologies, digital
transformation, sharing of industrial assets, equipment as a service, marketplaces.
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BeeaeHne

3a moclieiHue TONTOpa JECATUIICTHS HAaOIIOAAI0Ch aKTHB-
HOE BHEJIPEHHE TePEIOBBIX HU(PPOBBIX TEXHOIOTHI B TIPOMBIII-
JICHHOM CEKTOpe, oOecreunBaroniee H3MEHEHHE BHYTPEHHHX
MPOLIECCOB U, KaK CIIEICTBUE, BEAyIlee K MOBBIIICHHUIO OIepa-
IIMOHHOH 3()(HEKTUBHOCTH NPEANPUATUI 1 MOIEPHU3ALUH BCEX
MPOM3BOJICTBEHHBIX MOLIHOCTEH. BMecTe ¢ TeM oveHb 3HAYMMO
BIIUSIHUE LU(POBBIX TEXHONOTMH HAa KOHKYPEHTOCIOCOOHOCTH
KOMITaHWH, B TOM YHCIe C y4eToM ceTeBbIX 3ddexros. Hc-
IIOJIb30BAHUC LlI/lepOBI)IX TEXHOJIOTHH BHOCHUT CYHICCTBCHHLIC
W3MEHEHHs B OM3HEC-Cpely U CIIOCOOCTBYET MOBBIILICHUIO KOH-
KypEHTOCIIOCOOHOCTH JIJIsl BCEX TpepHUsATUil oTpaciu. Mcrnomns-
30BaHHE MU(POBBIX TEXHOIOTHH JIeJaeT BO3MOKHON pa3paboTKy
KaueCTBEHHBIX MPOIYKTOB C OOHOBICHHBIMU (hyHKIMsIMU. [1po-
reccsl HUppoBOi TpaHCHOPMAIINH TOIBKO YCKOPSIOTCS 10 Mepe
BOBJICYCHHUS] BCEX YYACTHHUKOB WHJIYCTPUAIBHOW TpaHCc(opma-
MK ¥ OuQpoBu3anun B (HopMarsl 0ojee IMUPOKUX IKOCHCTEM
u miardopM. s IpOMBIIUICHHBIX KOMIIAHUH 00liee MpaBuiio
COXpaHsIeTCsl IO aHAIOTHU ¢ Ooiiee n3BecTHEIMU B2C-mmtardop-

Online www.jsdrm.ru

MaMH U SKOCHCTEMaMH: 9eM OOIBIIe ITyJl yJaCTHUKOB (KOMILIE-
MEHTOPOB), TEM IIPU NIPOUYUX PABHBIX BBILIE CETEBBIEC IP(EKTHL.
OfHaKo TIepexof Ha TPAaHCTPAHWYHBIE IIAT(GOPMBI IS TPO-
MBIIUICHHBIX KOMIIAaHMH 3aTpyAHEH B Cuily psiia (akTopos.
DopMHupoBaHHE MEXTyHAPOJHBIX IPOMBIIIICHHBIX 3KOCHCTEM
U T1aT(hOpPM CTATKUBAETCS HE CTOIBKO C COOCTBEHHO TPABOBBI-
MH OTPaHHYCHUSIMH, CKOJIBKO C PSIOM BHYTPEHHUX IIPOTHBOpE-
YU, HIMMaHEHTHBIX CaMUM IUIaT(GOpMaM U 3KOCHCTEMaM C TOU-
K 3peHns OajaHca MHTEepeca CTOPOH M PaCIpe/ieNIeHHs BBITOJ
B LIETIOYKE CO37IaHUsI CTOUMOCTH.

Jnst hopMHUpOBaHUS CTpATETHIl BRIXONA HA BHEITHHE PHIHKH
POCCHICKUX IMPOMBIIUICHHBIX MPEINPUATHI Ha OCHOBE ILIAT-
(hOpMEHHBIX MOJeNeH B3anMOIeHCTBHSA HEOOXOUMO 0000IIHNTE
TEKyILHE€ U MEPCIEKTUBHbIE MEXaHU3Mbl MApPTHEPCKOTO U IKO-
CHCTEMHOTO B3aUMOJCHCTBHSA B IIAT()OPMEHHBIX MOIENAX HH-
TepHALMOHAIN3ALUN On3Heca Ul IPOMBIIIICHHBIX KOMIIAHHH.
B nacrosimee BpeMs M B OTEUECTBEHHOH, I B MEKTyHAPOTHOIT
JUTEpaType OOLIIMPHO M MHOTOCTOPOHHHMM 0Opa3oM HcCCieno-
BaHBI OOIINE U KOHBEHI[HOHAIBHBIC HHCTPYMEHTHI MOICPKKH
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9KCIIOPTA, B TOM YHCJIE HECHIPHEBBIX HEIHEPreTHUYECKHX TOBA-
POB Ha HOBEIX pbIHKaX [Mopo3senkoBa, 2019], omHako acmeKTh
BO3MOYXHOCTEH TIOCTPOCHUS IJIATPOPM U IKOCUCTEM TOJIBKO He-
JIaBHO CTaJIM YaCTUYHO 3arparuBarbes [ Loonam, O’Regan, 2022;
Naudé, 2022], HecMOTpst Ha TO 4TO JJIsl BCE OOJIBIIETO KOJInye-
CTBa CEKTOPOB M MHIYCTPHHU MIATQOPMBI H SKOCHCTEMBI CTaHO-
BSITCS, KaK 3TO MOYKHO OIPE/ICINUTh, HOBOH (OpMOI OTpaciieBoi
opranmzanuu [Suuronen et al., 2022]. DxocUCTEMBI UMEIOT 3Ha-
YeHHUE, KOTJla MHOTOCTOPOHHHME OTHOIICHHS, JIC)KAIIUE B OCHOBE
LEHHOCTHOTO TPEJIOKEHUSI, HEeNIb3sl Pa3IOKHUTh Ha HECKOJIBKO
JIBYCTOPOHHHX OTHOIICHHH. B Takux ciydasix Moaxol K CHUTY-
aIly KaK COBOKYITHOCTH JIBYCTOPOHHHX OTHOIICHHI NpPUBEIET
K TOMY, 4TO HaOJIIOJaTeNb YIIyCTUT YTO-TO Ba)KHOE B CHUTyalllu
[Adner, 2017]. Tlnar¢popMeHHOE MPOM3BOJICTBO CYIICCTBEHHO
MEHSIET CIIOCOOBI IUTAHUPOBAHHS U PEaM3allii MPOU3BOJICTBA.
Kommanuu He 3HAIOT, KTO TIPOM3BOJHUT UX JIETAIHU, TPOU3BOIUTE-
T fieTajel He 00s3aTesIbHO BIIA/ICIOT 000PYLOBaHUEM, a 3HAHUS
U peleHus nepecekaroT rpanuipl upm [Tolio et al., 2023].

OIHAaKO MCCIEN0BATENbCKOE HAIpaBlIeHHe B 001acTH Me-
XaHH3MOB M TIPEUMYIIECTB JKOCHCTEM W IUIAT)OPM B3aUMO-
JICHCTBUS MPOMBIIUICHHBIX TPEINPUITHH Ha MEXITyHaPOTHOM
YpOBHE SIBIISIETCSI elnie OoJiee MHOTOACIIEKTHBIM U MHOTOIIapamMe-
TPHUYECKHM, a TAK)KE BOBJICKAIOIIUM OOJIbIIICE KOJTMYECTBO B3au-
MO3aBHCHUMBIX CYOBEKTOB. MccrnenoBanus Takoro KOMIUIEKCHOTO
Xapakrepa MOSBHINCh OTHOCUTEIILHO HEJJABHO, U, KaK MPaBUIIO,
OHHU (POKYCHPYIOTCSI HAa KaKOM-TO OTIeJbHOM acrnekre. Hampu-
Mep, Ha DKOJOTMYECKOM, KOTZa M3y4aroTCsi BO3MOXKHOCTH KO-
cucTeM M miathopM Ui ONTHMH3alHU OajlaHca O0MmuX 3aTpar
U YIJICPOIHOTO Clie/ia MPHU MPOU3BOJCTBE, XPAaHCHUH U pacripe-
JIETICHUH TIPOLYKTOB B MEXKITYHAPOITHON HOPMATHBHO-IIPABOBOM
cpeze, KoTopasi BKJIOYAET OrpaHMUYCHUsI Ha BBIOPOCHI U TOPro-
Byto nonuTrky [Mishra, Singh, 2019]. Hecmotpst Ha kpaiiHiO0O
aKTyaJIbHOCTh TaKOW 4YacTHOM NpoOJeMaTuKu, HCCIIeaoBare-
M HE TPEANPUHAMAIOT JOCTATOYHOIO KOJIMYECTBA MOMBITOK
BBIUTH ¢ 0oJiee MIMPOKUMHU KOHLEHIMSMH OTHOCHUTEIIBHO TOTO,
KaK SKOCHCTEMBl M TUIaTGOPMBI CTAHOBSTCS MPUHIUITHAIBHO
HOBOW (pOpMOH OTpacieBOl OpraHU3aIMy JUIsl TPOMBIILICHHBIX
MPEIIPHATHI U, COOTBETCTBEHHO, KaKHE TIEPCIIEKTHBBI Pa3BUTHS
OM3Heca B CBS3U C ATUM BO3HHUKAIOT C TOUKH 3PEHHS NPUHIIUIIOB
B3aMIMOJICHCTBHSI U TIEPECTPOHKN OM3HEC-MOIETICH.

OTenbHbBIE TIACTBI UCCIIEIOBaHUH (POKYCHPYIOTCS Ha TOM,
YTO B MEXIYHAPOJHOM KOHTEKCTE B JOIOJHEHHE K TEXHOJIOTH-
YECKUM PEIICHUSM U IIaT(hopMaM 0COOCHHO BayKHBIM Ha ypOB-
HE OKOCHUCTEMBI CTAHOBHTCS IPOOJIEMaTHKa KOOpAWHAIIHU
W BJIaJieHus1 dkocuctemMoii [Jovanovic et al., 2022], Hamu4us KOH-
KypHUpyHoIHX ydacTHUKOB [Su et al., 2023], opmaroB BoBieue-
HMSL Pa3lnUyYHBIX TUIOB KoMIiuieMeHTopoB [Engert et al., 2022],
MPOXYKTUBHOCTH  B3aWMOICUCTBHUS  BIAJeNblEeB IUaThopMm
u xomruiementopoB [Uzunca et al., 2022], BnaaeHust TaHHBIMU
1 OTKPBITOTO 0O0OMEHa, B3aNMOCBSI3H MEXKTy Pa3IMIHBIMH OTlepa-
Topamu Ha ypoHe skocucteMsl [Kokkonen et al., 2023].

Eme oHUM MepcrieKTUBHBIM HAIIPABICHUEM, KaK MPEICTaB-
JSIeTCsl, SIBJISICTCSl U3YYEHUE TOro, KakUM 00pa3oM co3gaercs
LEHHOCTh B paMKaX IM(POBOrO B3aUMOICHCTBUS TPAHCHAIHO-
HaJbHBIX Kopropaiumil (nanee — THK) npu couetanun modaib-
Horo oxpara THK, momm mnardopMmeHHBIX OH3HEC-Monenei
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u undposuzanun. OcoOblli HHTEPEC MPU ITOM MPECTABISAET TO,
KaK B paMKax MMPOHU3BOJCTBEHHBIX LETIOYEK 00ECIIeUBACTCS HH-
Terpanus NUGPOBIX TEXHOIOTHH B II00AIBHbIN OHU3HEC IPOU3-
BoacTBeHHBIX THK B mMOMBITKaX DOCTHKEHUs] KOMOHMHATOPHOTO
cunepreruueckoro 3doexra nngycrpuu 4.0 u miarhopMeHHbIX
skocuctem [Das, Dey, 2021; Veile et al., 2022]. K mpumepy,
IPOUCXOAUT cMelleHne (OoKyca CO3JaHHUs LEHHOCTH C IIOMO-
IIBI0 TPOMBIIUICHHBIX MU(POBBIX JBOWHHKOB OT BHYTPEHHETO
NPUMEHEHHS OTIECNIBHBIMU TPEANPUATHIMU K HCIOIb30BAHUIO
Ha ypoBHe 3KocHcTeMbl [Rantala et al., 2023]. Buenpenue koH-
Henuu nHAYCTpuu 4.0 0OBIYHO CTPOUTCS HA OCHOBE KITIOUEBBIX
TEXHOJIOTUH, KOTOpbIe OOBENUHSIOT PA3NIUYHOE AaIapaTHOe
U IIPOrpaMMHOe oOecredeHre Al KOOPAUHALMU AESTENbHOCTH
BHYTPH H 3a IpenenaMu KoMnaunuid. OIHAKO B IOCIEIHUE He-
CKOJIBKO JIET PacIIMpsieTcs MOHUMaHHE TOTO, YTO TEXHOJOTHH
nHayctpud 4.0 B COBOKYITHOCTH MOTYT paboTarh Kak miatdop-
MBI, CTAHOBSICb OCHOBOW MHTETPAIIH TEXHOJIOTHH Ha TTyTH 11 (-
poBoii Tparchopmaiu [Benitez et al., 2023].

OnHAaKo BOIPOC O TOM, KaKMMH 3€Ch JIOJDKHBI OBITH Me-
XaHH3MBl TAPTHEPCKOTO (IIByXCTOPOHHEr0) M JKOCHCTEMHO-
ro (MHOTOCTOPOHHEr0) B3aWMOJICHCTBUS, Oojee CIIOXKHBIM,
4eM B cUTyanuu npocto B2C-mimardopM, KOTOpbIe MIMPOKO
U3BECTHBI U WUHTYUTHBHO 00Jiee TMOHSTHBI HAa MPUMEPE TaKHX
KOMIIaHuil, kak Amazon, Alibaba, Wildberries u Ozon. Be3yc-
JIOBHO, pOCCHiCKHE M HMHOCTpaHHble B2C-mardopmbl Taxke
MIPEeIIAraloT POCCUACKUM MPOMBIIUICHHBIM KOMIIAHUSIM B CEK-
tope FMCG pactynye BO3MOXKHOCTH HapalMBaHUS BBIPYUKU.
OnHAaKO BaXHBIH acHeKT COCTOUT B TOM, YTO B CTPYKTYype BBI-
IIyCKa POCCUHCKUX NPOMBIIIJIEHHBIX IPEANPUATHI peodiafaer
MIPOYKIUS HU3KHUX HIIH MTPOMEKYTOUHBIX (CPEIHHX) MIepeesioB,
HE INpefHa3Ha4YeHHas! AJs KOHEYHBIX MOTpeOUTeNel, mostomy
BO3MOYKHOCTH MHOCTPaHHBIX IUIAT(HOPM IIIEKTPOHHOU KOMMeEp-
1 B cermMeHTe B2C sBIsiIOTCS peNeBaHTHBIMU JUIl OTHOCH-
TEJIHO MEHBLIEH 0K POCCUIICKOTO OM3HECa, YeM 3TO OBLIO OBI,
CKQ)XEM ISl CPaBHEHUS, JJIS UTAJbSHCKUX TMPOMBIIIICHHBIX
KOMIIAaHWH ¥ KOHIIIoMepaToB. OIHAKO BCE K€ CTOUT OCTaHO-
BUTBCS Cpa3y Ha BO3MOKHOCTSIX, OTPaHHUYCHHUSAX U MEXaHHU3Max
MHTEPHET-IKCIIOPTa POCCUICKUX TPOMBIIUICHHBIX KOMITaHHN
FMCG (pbiHka ObICTpO 000pauMBaeMbIX TOBAPOB MM TOBApOB
C BBICOKOH 9acTOTOI IOKYIIKH, TOBAPOB MTOBCEHEBHOTO CIIPOCA)
Ha POCCHUCKUX U 3apyOekHbIXx B2C-mmargopmax.

1. MepcnekTmBbl U NPOBAEMbI 3KCMOPTA
npeanpusti FMCG-cekTopa
yepes B2C-nAaatdopmbl

B rexymieli cutyanuy CaHKIIMOHHBIX OTPAaHUYCHHUI BO3MOXK-
HOCTU HMHTEpHALMOHAIM3alMU OM3HEcCa BEAYLIMX POCCHUHCKUX
B2C-mnardopm (Wildberries, Ozon, Yandex u COepmapkera)
pe3ko cy3winck. Ecnu o coctostnmnio Ha konery 2021 rozxa Bce
Ha3BaHHBIC JIAAEPHI POCCHUICKOrO IUIaT(OPMEHHOTO OH3He-
ca B TOM MM MHOHM CTENEHH NMPUCTyNaIM K dKCIaHcuu B Boc-
TouHyt0 EBpormy (B yacTHOCTH, B Takue cTpaHbl, Kak [lombmral,
Uexwusi, Benrpus) [Marsees, 2022], To Teneppb Ha 3aaJJHOM Ha-
MIPaBJICHUH Yy POCCHUCKHX IUIaTdopM ocranack TONbKO Pecry-

! Marsees [I. Tlonbiua BBena cankiuu nporus Wildberries u Tarbstabl Bakansuyk. VC.ru. 2022. 26 despans. https://ve.ru/trade/410699-polsha-vvela-sankcii-protiv-wildberries-i-

tatyany-bakalchuk.
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6nmka benapych, Kyna B HacTosiee BpeMs 0COOCHHO aKTHBHO
npoxsuratorcst Ozon u Wildberries’ [Kanenuk, 2023]. OnHako
U TPECIIOBYTBIH «pa3BOpPOT Ha BoCTOK» I pOCCHMMCKUX T'H-
TaHTOB MHTEPHET-9KOHOMUKH, B OTIIMUME OT HEKOTOPBIX APYIUX
oTpaciel, HUKAaKUX PEaJMCTHYHBIX IEPCHEKTHB U aJbTepHa-
THB HE NpE/Iaraer, Tak Kak KUTaicKue miargopMbl (0COOSHHO
Alibaba, JD, Vipshop, Tenscent) CIVIIKOM CHJIbHBI U TOCIOA-
CTBYIOT HE TOJIbKO Ha pblHKEe KuTas, HO M NpUTATHBAIOT CBOEH
«9KOHOMHUECKOH IpaBuTaLein» (Bolpakasch s3bikoM I1. Kpyr-
MaHa), K IpuMepy, KOMIUIEMEHTOpoB u3 cTpan CpenHeld A3uu.
B cknagpiBaromuxcsi peanusx POCCUHCKMM IPOMBIIUICHHBIM
kommanusiM B cekrope FMCG Oonee 1ienecoodpazHo 0bu10 ObI
pacIIUpsTh NPUCYTCTBUE Ha KUTAHCKUX IUIaThopMax. ITo UMe-
€T CBOIO IParMaTHYHYIO JOTUKY B CKJIa/IbIBAIOIIEICS T€03KOHO-
MHYECKOIl KOH(UTYpaLiK, OJHAKO B TO K€ BPeMsl HEOOXOIUMO
MOHUMATbh, YTO TAKOH MOAXOI MMEET CBOH MPOOJIEMBI H CTpare-
ru4eckue orpaHuueHus. OTMETUM YEThIPe OCHOBHBIE IIPOOIEM-
HbIE 00J1aCTH, KOTOPbIE B HEKOTOPOH CTETICHU MEX/1y co0OH B3a-
MMOCBSI3aHBL.

IlepBast mpobiemMa — 3TO 3aBHCHMOCTh POCCHUICKHX IIPO-
MBIIIICHHBIX KoMmnanui cektopa FMCG ot miardgopm omHOU
cTpaHbl. B nanHyro mpoOieMHyI0 00IacThb IMOMaaaloT He TOJb-
KO BOIIPOCHI OyayILel cTaOMIbHOCTH U JPYKECTBEHHOCTU POC-
CUIMCKO-KUTACKUX OTHOILICHUH Ha MPOTSHKEHUM JJTUTEIBHOTO
Nepuozaa, Ho, 4To emie Oosiee BaKHO, — Kak Kurail BUIUT cam
JULst ce0sl 3a1a9M PEeryITUpOBaHUs HU(PPOBBIX MIATHOPM, B TOM
qucIie B OHJIaiiH-ToproBie. 3a nsa aecatuieruss KHP noctpowma
0YeHb OOJBLIYIO TIATPOPMEHHYIO SIKOHOMUKY. OHAKO C Haya-
na 2021 roga KuTalckoe NPaBUTEILCTBO HAYAJIO BHEIPSTD PsjL
HOBBIX M€p, IIUPOKO M3BECTHHIX KaK «CTPOTHE MpaBHiIa», YTO-
ObI NCTIPABUTD «HETIPABWIILHOE) MOBEACHHE IIIATHOPM U MOBbI-
cuth 3G (HEKTUBHOCTD PHIHKA. DTa MOJUTHKA BBI3BaJIa HEKOTO-
pble HETaTUBHBIE TOCIEACTBUS Ul KPATKOCPOYHON JAMHAMHUKH
9KOHOMUKH IIaT(HOPM, BKITFOYAsT YBOJIBHEHHUS COTPYIHHKOB, CO-
KpallleHHe MHBECTHUIIMHI 1 00BaJbHOE CHIYKCHUE PHIHOYHON CTO-
MMOCTH KOMIIaHMH CEeKTOopa 3JIEKTPOHHOM kommepruu [Huang,
2022]. DT0T Kelc ImpeAcTaBIseT OrPOMHBIH HHTEpPEC B paMKax
pPaccMOTPEHUsI MHOTHX aCIeKTOB HU(POBOIT IKOHOMHKH, B TOM
YUCJIe B TOM paKypce, Kak CHJIbHOE rocynapcTBo Bpoae Kuras
OTpearupoBaio Ha TO, YTO TIATPOPMEHHBIE KOMITAHIH TIpeBpa-
THIUCh U3 TOCTABIIMKOB PA3IMYHBIX OHJIAIH-YCIYT B OCHOB-
HYI0 UHQPACTPYKTYpY SKOHOMHUKH M OOIIECTBa W JaXke CTaJH
B HEKOTOPOM CMBICIIE «YI'POXKaTb)» OCHOBHBIM LIEJISIM M IIPHO-
puteram mpasutenbeTBa [McKnight et al., 2023]. Hamrymes-
mue coObITUs BOKpYT nn¢possx miardopm B Kurae B 2021-
2023 romax roxasajid, YTO KUTAHCKOE IIPABUTEIILCTBO MOMKET
CYILECTBEHHO BMEIIUBATHCS B CEKTOP OHJIAHH-TOPrOBIIN, B TOM
4yHciie U3 COOOpaXeHUH MojaepKaHus MaKCUMaJIbHO BO3MOXK-
HOTO yPOBHSI KOHKYPEHIIUU CPEAU BEHIOPOB U JUIS OAUHAKOBOH
JIOCTYITHOCTH BCEX OCHOBHBIX IUIOIIAJOK JUIsl BCEX BEHJIOPOB
(OTCYTCTBHE SKCKIIIO3MBHBIX YCIOBUH U J0roBopoB). C TOUKH
3peHusi OOIIECTBEHHBIX MHTEPECOB TAKOTO POJia MOJIUTHKA pe-
TYJAMPOBAaHUSI MMEET CBOIO JIOTHKY M oOocHoBaHue. [lepBoHa-
YaJIbHO Y MEX/[yHapOJIHBIX HHBECTOPOB, TOPTYIOUINX aKIUSIMU
BeIYIINUX KHUTaickuX miardopM, Oblla OUeHb SMOLMOHANIbHAS
peaxiys Ha rocy/lapCTBEHHBIH AUPHKU3M B OTHOLICHUH IIJIAT-

TleTepmuHarTb! BbIG0Pa CTPATEr Vid BbIXOTA POCCMACKYX NPOMBILNEHHbIX NPEANPUATII Ha BHEWHYE PbIHKW Ha OCHOBE NNaTchopmeHHbix Moneneii B2C v B2B
B2C and B2B platform model-based determinants of Russian industrial companies’ strategy choices for entering foreign markets
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(hopM, HO Jaxke y HTON KaTeropuH CTEHKXOJIIEpPOB MOCTETEH-
HO YJIETIIHCh CTPACTH, XOTs 4acTh (OHIOBOTO pbiHKa Kwutas,
IPEICTABICHHAs] KOMIIAHUSIMHU «HOBOI SKOHOMHKHNY», Ha KOHEI
2023 ropa erie He OMPaBUIIACh OT MACIITA0OHOTO PEryISATOPHOTO
BMEIIATEJILCTBA.

BaxHo Takxke 3agymarbCsi M O TOM, KakOBO MECTO pOC-
CHHCKUX UIPOKOB B KUTAHCKONH LU(POBON SKOHOMUKE C TOUKU
3peHUsI OOIIEro CTPATErHYecKOro paKypca, B TOM YHCIe B KOH-
TEKCTE aMEpPUKAaHO-KUTAMCKOTO ONbITa B3aMMOOTHOIIEHUI
B udpoBom perynupoBanuu. [Iponseraromas miatgpopmMeHHas
9KOHOMHKa KuTas Ha paHHUX CTaAMAX CBOETO pa3BUTHUs ObLIa
OTHOCHTEIIBHO OTKPBITOM, KOHKYPEHTOCIOCOOHONH M OpPHEHTH-
POBaHHOHM Ha PBIHOK, a TAKXKE MOTy4Yasa BEIFOLY OT aMEepHKaH-
CKOTO Kamuraia u npuxoja amepukanckux ¢pupm. C 2009 roma
00e CTpaHbl HOCTEHNEHHO OIPAHUUUBAIOT JOCTYI K BHYTPEHHUM
PBIHKaM HH(POPMAIMOHHEIX YCIYT ApYT Apyra. B oboux ciryya-
X OCHOBHOE O(HIHMaIbHOE 000CHOBAaHHE Kacaloch TpeOoBa-
HUH HaIlMOHAJILHOM 0e301acHOCTH, a He poliieM TOproBoii mo-
utuky. Onupasich Ha TEOPHIO MEKAYHAPOIHON IOIUTHYECKOH
SKOHOMHH, HEKOTOPBIE MCCIIEOBATENIN HA3bIBAIOT MOJEIb B3a-
umozeiictus CIIA u Kuras nudpoBsIM HEOMEPKaHTHIM3MOM
(digital neo-mercantilism) [Mueller, Farhat, 2022]. Iu¢posoii
HEOMEPKAHTWIIN3M KaK KOHIICIIHsS OOBbEIUHACT MOIIb U 0e3-
OMAaCHOCTh HAIMOHAJIBHOTO TOCYAApCTBA C 3KOHOMHUYECKHUM
pa3BUTHEM B HU(PPOBOI SKOHOMHKE. [TOIUTHKK TPECTABISIOT
nH()OpPMAIOHHBIE TTOTOKH ¥ IU(POBBIE TEXHOJIOTUH BO BHY-
TPUIOJIUTUIECKOM AUCKYPCE KaK KPUTHUECKHU BaKHBIC 11 O€3-
OTIaCHOCTH M MOIIM rocyaapcTsa. Y B pesynbrare rocy1apcTBo
IPOBOAUT pa3uyuHble (HOPMBI IPOMBIIITIEHHON MOIUTHKH, JIO-
KaJM3aluy JaHHBIX, TOPrOBOTO MPOTEKIIMOHU3MA WIIH MIPSIMOTO
MCKJIIOYEHHS HHOCTPAHILIEB U3 TE€X WM MHBIX CEIMEHTOB IH(p-
POBOI SKOHOMUKH. DTOH MmoauTuKU npuaepxkusatorcs u CIHIA,
u Kuraii.

B ecrecTBeHHBIX M WHIYIUPOBAHHBIX KUTAWCKUM IIpaBH-
TEILCTBOM IpoIeccax 000CTPEHUST KOHKYPEHLIUH Ha KUTailCKoM
PBIHKE DJIEKTPOHHOW KOMMEPIIMU HEOOXOAUMO TIOHUMAaTh MECTO
poccuiickux BEHAOPOB C TOUKU 3PEHUS NEPCIEKTUB obecreye-
HUS JIOCTaTOYHO BBICOKOH PEHTa0eNBHOCTH. «IJKOIOTHIECKast
HUIIA» [UIT MHOTHX POCCHMCKHX HPOMBIIUICHHBIX KOMIIQHHH
371eCh MOXKET OKa3aThCsl KIIACCHYECKHM «KPAaCHBIM OKEaHOMY, TJIe
KOMIaHUU OyayT MaKCUMaJIbHO COKPAILATh U3/EPIKKU, KOHKYPH-
pOBaTh 10 LIEHe, UMUTHPOBATH IPOIYKLHUIO APYT Apyra. Bo3mox-
HO, B PaMKaX OTJEJBHBIX OTpacieild, HalpuMep KOHIUTEPCKOH,
npoxykuus ycinoBHbIX «KpacHoro OkTs0psi» nimn «beneBckoit
IIACTUJIBD) CMOXKET BBICTOSITH 3a CUET ayTEHTUYHOCTH MPOAYKTa
WU B KaKOM-TO CTETEHH 3aLIUIIEHHOCTH TeorpadmIeckoro mpo-
UCXOKACHHSI OTACIBHBIX IMO3MIHUHA TOBAPHONW HOMEHKJIATYPHI,
a Tarke Omaronmapsi cTaOMIBHOCTH KadecTBa W MOIMYJISIPH3aLIN
OpeHza, HO TaKoro PojJa UCTOPUU MOTYT OKa3aThCsl, CKOpEe, UC-
KIIFOYCHUEM.

Bropas mpoOnemHass 00nacTh HMCHOJNB30BAHUS KUTAWCKUX
Iar(hopM COCTOUT B TOM, YTO ITH ILIATGOPMBI OYIIyT CTHMYITH-
POBaTh KHYTOM U IIPSHUKOM BCEX BEHAOPOB (BKJIIOYAsl POCCHII-
CKHX) paboTaTh ¢ MAKCHMAJIBHO TIIYOOKHMH CKHIKAMH JIIS T10-
CTOSIHHOTO HapalliBaHUsi MacIiTabOB 3KOCHUCTEMBI. Y TaKoW
MOZIETIM MMEIOTCSI TOJIBKO JIBa JIOJITOCPOYHBIX U YCTOMUYMBBIX

2 Kanenuk JI. Ozon 3ayCTUT paccpouKy it GeIopycoB U B 3 pasa yBEIMYMT KOJIMYECTBO MYHKTOB Bblnaun 3aka3oB. MYFIN.by. 2023. 25 cenrsi6ps. https://myfin.by/stati/view/ozon-

zapustit-rassrocku-dla-belorusov-i-v-3-raza-uvelicit-kolicestvo-punktov-vydaci-zakazov.
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OeHedunmapa — norpedurenp u cama miardpopma. Heodxonaumo
OTKa3aThCsl OT WLTIO3UI M MOHUMATh PEaIMU BOCTIPHATHS TIIAT-
(dbopmMaMu CBOMX BEHAOPOB: IOCIEIHUE B BOCHPHUITUH MEPBBIX
SIBJISTIOTCSI, MEeTahOPHIECKH BBIPAXKasiCh, TOIUTMBOM [Tl POCTa,
PacXoIHUKaMHU, MapKUHAJIBHOCTh OU3HECA KOTOPBIX MIAaTHOpMy
B JIy4IIEM ciTydae He HHTePECyeT. A eCIIH U HHTEPECYET, TO TOb-
KO B KOHTEKCTE 00OECIIOKOCHHOCTH 32 YIIyILEHHbIE, He HapalleH-
HBle Ooiee MTyOOKMMH CKHIKaMH OOBEMBI MPOIaX LI caMon
IIaTGOPMBI.

B sTOM acnekre Ha caMOM Jieie HeT OOJbIION CrelHpUKH
UMEHHO KHUTaHCKHX Iu1aTdgopm (ObU10 Obl HEKOPPEKTHO MMEH-
HO UM TIPUIHCHIBATE 0COOYI0 OE3KaNIOCTHOCTh K BEHAOpaM) —
aHaJOTMYHbIE NMPOsBIEHUs UMeIoT Mecto U B Poccun. 1 Ozon,
u B ocobenHoctn Wildberries peryisipHO HaCTOATEIBHO «IIPO-
CSIT» BEHJOPOB MOJJEP)KaTh MAKCUMAJIBHO [TyOOKHUMHU CKUJIKa-
MU CE30HBI aKLIUH W PacIposaK, B TOM YHCIIE MO yTPO30i He-
BBIBEJICHUS UX IPOAYKTOB B IIOMCKOBBIX 3aIllpocax MOKyHarenaen
B TIEPUOJI IPOBEICHHS aKLUH, €CIIM YPOBEHb CKUJIKU Ha MIPOIYK-
TBI 110 OTHOILEHUIO K CpeIHEl IeHe 3a IMOCIEIHUE HECKOIbKO
MECSIEB HE JOCTUTHET HEKOTOPOTO YCTAHOBJICHHOTO YPOBHS,
HanpumMep 35%. DT0 O4eHb CHIIBHO ObET IO PEHTA0EIbHOCTH
BEHJIOPOB Ha TUIOMIaAKaX. To JIM UM HYXKHO Jep)KaTh Ha 9acTb
HPOIYKLUH LIEHBI 32 MECSL-/Ba A0 PACIPOAXU IOBBIIIE, YTO-
OBI OBLIO OTKY/IA MPENOCTABIATH TPEOYEMYIO IITyOOKYIO CKHIKY,
TO JIM CBBIKHYTBCSI C BDEMEHHBIM «JI€JIUCTHHIOM» CBOMX TOBAapOB
¢ IaTGopMBI KaK ¢ MEHBIINM 3JI0M, TO JIH BCE-TaKd CMHPHTHCS
C TeM, YTO HEIENbKY-APYTylo IMpUAeTcsl NopadoTaTh Ha IOBbI-
HIEHHBIX 000pOTax ¢ HEOOBIION OTPUIIATEEHOI PEHTAa0CIBHO-
CTBIO BO MMS$I «CBETJIOTO Oymymiero» (M, CKopee BCero, He CBOEro
COOCTBEHHOTO OY/TyIIIEro, a miaTGopmbl).

Tpetbs mpobiema Monaganus POCCUICKUH TPOMBIIUICHHBIX
komranuit FMCG-cekropa B OpOUTY KHTaWCKUX IIaTPOPM CO-
CTOUT B TOM, YTO B HOBOM «KHMTACLEHTPUYHOM) JIEIOBOM MHUPE
MIPUZIETCS] UMETh JIENI0 ¢ COOCTBEHHO CAMUMHM KHTAHCKIMH TIPeI-
NPUHUMATEIISIMU, KOTOpBIE SIBILSIIOTCS I[NIOOAIbHBIMH YEMIIMO-
HAMHU UMHTALUH, aJIalTaldy TPOIYKIUH, CKOPOCTH BHEIPEHHUS
U 00ecrieyeHns MaKCUMaJIbHOTO MaciiTada Mmpou3BOJICTBa U 3(-
(DEeKTHBHOCTH TaK Ha3bIBAEMOMN IOHUT-OKOHOMHKH.

UYetBepras npobiemMa 3aKI04aeTcs B TOM, KAaKOM ITyJ1 KOMILIe-
MEHTOPOB H BEH/IOPOB U3 TPETHHUX CTPaH OKAKETCS B KUTAHCKUX
9KOCHUCTEMAX OHJIAHH-TOProBiIH. DTO, KaK MOKHO IPE/oaraTh
13 TEKYIIUX TPEHIOB, OYIyT B TOM YHCIIe Ka3aXCTaHCKUE, KHUP-
T'U3CKHeE, y30€KHCTaHCKHE IPOMBIIITICHHbIE KOMIIAHUH, KOTOPbIE
B OTpACIISIX JIETKOW W NMHUILEBOH MPOMBIIUICHHOCTH MOTYT OKa-
3aThbcsl OOJiee KOHKYPEHTOCIIOCOOHBIMH (KaK 10 Ka4yeCTBEHHBIM
XapaKTepPUCTUKaM TOBApHOW HOMEHKJIATYpHI, TaK U IO CTPYK-
Type 3aTpaT NPOM3BOJICTBA U JOTUCTUYECKUX LENIoUeK) U Ooree
YCIIEITHBIMU B IPUBJICYCHUN KUTaHCKUX MHBecTUINI. K mprme-
py, B 2023 rony mocie BCTped HpeACTaBUTENEH Ka3aXCTaHCKO-
r0 TPaBHTEIbCTBA, MpPEICTABUTENEH Ka3aXxCTaHCKOro Ou3Heca
U BeIyIIUX KUTaWCKUX IuiardopM (B 4acTHOCTH, JD) Hauamoch
JIOCTaTOYHO MAacCOBOE PACIIUPEHUE PHCYTCTBUS Ha KATAHCKUX
mwIargopmMax Ka3aXCTAaHCKUX IPOMBIIUICHHBIX MPEANPUSTHIH,
BBIITYCKAIOMINX IIUPOKUA ACCOPTUMEHT IPOIYKTOB ITHUTAHHUS
(MOACONHEYHOE U PAIICOBOE MACIIO, KOHAUTEPCKUE U3AEIHUS, al-
KOTOJIbHBIC 1 O€3aJIKOTOJIbHBIC HATIUTKHU, CHEKH)®.

Nnbkeswy C.B.
llkevich S.V.

Q. MeXxaHM3Mbl MeXXAYHAPOAHOTO LICPMUHIa
UHAYCTPUAAbHbIX aKTMBOB Ha OCHOBE
B2B-nAatdopm

B Hacrosiiiee BpeMsi MPOUCXOJUT YBEIWYEHHE KOJIMYECTBA
CEKTOPOB M OTpaciei, KOTOpble TOTOBBI COBMECTHO HCIIONB30-
BaTh 00OPY/IOBAHUE M MTPOU3BOJICTBEHHBIE IUIOIMAAKU. [Ipumeya-
TEJIBHO U TO, 4To B KuTae B pamkax rocynapcTBeHHON MHHOBa-
IUOHHON U MPOMBIIUIEHHON MOJUTUKU PeaTu3yeTcs Mporpamma
‘Made in China 2025°. «Caemnano B Kurae 2025» — 310 kuraiickas
Bepcus UHIycTpuu 4.0, Lenbo KOTOPOH sBIAETCA pacliupeHne
MIPOM3BOJICTBEHHBIX BO3MOKHOCTEH cTpanbl [Wang et al., 2020],
B KOTOpOH INpenycMaTpuUBaeTcsl co3gaHue Oonee IBYX NECSTKOB
OOIIHX MPONU3BOICTBEHHBIX ILTAT(HOPM C MOIITHBIMU HHHOBAIIMOH-
HBIMH BO3MO)KHOCTSIMU M OOJIBILIM BIIUSIHUEM B OTPACIISAX, KOTO-
poie k 2025 roy 10IKHBI IPEBPATUTHCS B KITIOUEBBIX IpaliBEpOB
Ka4eCTBEHHOTO pocTa. B mepByio ouepens 3To JOHKHO IPOUCXO-
JUTh HA OCHOBE COBMECTHOI'O MCIOJIb30BaHMS (IIEPUHTa) IPO-
W3BOJICTBEHHBIX MOIIHOCTEH (MHIYCTPHAJBbHBIX aKTHBOB), Ky/a
BXOZIAIT 000pYHOBaHKE, POOOTHI, HHCTPYMEHTBI, HHTEIUIEKTYaIlb-
HbIE PECYPCBI, JTOTHCTHKA U CKIIa[CKUE KOMILIEKCHI.

B camoii o0meid TpakToBKe TaHHAs MOJIENb MONy9nIia Ha3Ba-
Hue Equipment-as-a-Service (oOopynoBanue kak yciyra, EaaS),
IIOCKOJIBKY OHA HIO3BOJISICT IPHIaTh CEPBUCHOMY U IIEPHHIOBOMY
KOMIIOHEHTaM HCIIOJIb30BaHMs [NIaBEHCTBYIOLIEE 3HAYCHUE, U €€
B LIEJIOM MOYKHO paccMarpHBarh B paMKax oOIIel CepBUCH3ALIN
npou3BozcTBa (manufacturing servitization), KoTopasi yCKOpHIach
Oraroziapsi BHEIPEHMIO MUQPOBBIX TexHomoruil [Paschou et al.,
2020]. MenemKkepaM NPOMBILUICHHBIX IPEIIPUSITHH HEOOXOIMMO
YUHUTHIBATh HEKOTOpHIE BHYTPEHHHE M BHEIIHUE (HAKTOPBI BIIHS-
HHS, YTOOBI JOCTUYb CTPATErHUECKOTO, CPEAOBOTO U OpraHH3aIH-
OHHOT'O COOTBETCTBHUS HOBOM momenu [Feng et al., 2021]. O6mias
9BOJIOLMS TAKOTO POZA CUCTEM M PACIIMPEHHOE OIpEAeIcHHe
«00OpyIOBaHNE KaK YCIyra» Ha OCHOBE COBMEIECHHs aCIEKTOB
pacimpeHns: CepBUCU3ALUMK U Pa3BOpaYMBAHUS IIAT(GOPMEHHBIX
1 HKOCHCTEMHBIX MOjIeliell On3Heca oTpakeHa Ha puc. 1.

B cexrope npoMBIIUIEHHBIX TOBAPOB HE SBJISECTCS CEKPETOM
TO, YTO 3HAUUTEJbHAS YacTh NPUOBLTH OOJIbIIe HE 3apaldarhiBa-
eTcsl Ha HOBOM 00opyaoBaHuM. DakTHUECKH MOCIENPOJaXKHbIe
CEPBUCHBIEC TIPEUIOKEHUS], SBIAIOLUIMECS ECTECTBEHHBIM IIPO-
JOJDKEHUEM LIEHTPAJIbHOTO U3/IEIIUs, TAKNE KaK 3allaCHbIC YacTH
WM TeXHUYECKasl TOJJIeP)KKa, CTAIU JIpaiBepoM MpUOBLIH HO-
Mep oxuH. Ho ¢ ycunennem TeHIEHINY K CHI)KCHUIO peHTa0eb-
HOCTH HOBOro obopynosanus MHorue OEM-npousBonurenn
TaKXKe OINPEACITHIN JJIsl ce0sl B KauecTBE MPHOPUTETHBIX MOjIe-
mu EaaS, 94To0bI 00ecrieunTh HageXKHBII NCTOYHUK CTAaOMIBHBIX
IIOTOKOB BBICOKOH IpuObUIH. Kpome Toro, co cTopoHs! MOKyma-
TeJlel HaMEeTUIICS SIBHBIA TPEH/I Ha BBIBEJCHHE YAaCTH MOTPeOIs-
€MOTr0 KOJIMYECTBA M3ENUI UM UX MOIIHOCTH B IIEPHHIOBBIH
(bopmar, MoCKOIIBKY, B CBOIO 04epe/ib, X KOHEYHbIE IOTPeOHTE-
T (MJTH IpyTUe NoTpeduTeH 60Jiee BBICOKUX TEXHOJIOTMYECKUX
TIEPEJIeNIOB) MPEABSABIISAIOT CBOH CIIPOC C CYIIECTBEHHBIMH CE30H-
HBIMH WJIM KOHBIOHKTYpPHBIMH KosieOaHusMu. Kak urtor, BMecTo
TOTO YTOOBI TOKYIAaTh, K IPUMEDY, IIATh MAIIHMH, KIUEHTHI Te-
nepb XOTAT NPUOOPECTH TPU-YEThIPE, HO XOTEIH ObI UCIIONIB30-
BaTh OCTABILHUECS OJHY-ABE 110 MEPEe HEOOXOTUMOCTH.

* Elue oiMH KUTAHCKK MapKeTIUIEHe OTKPBLIM ISl Ka3axCTaHCKMX ToBapoB. KasaxcraHckue npeanpuHuMarend OyyT IpOaaBarh IPOLYKTHl HA OJHOM M3 KPYIMHEHIIMX KATaHCKUX
onnaitn-ardopm. opoe Kazaxcran. 2023. 17 anpesst. https:/forbes.kz/economy/business/kitayskiy marketpleys jdcom_stanet dostupnyim_dlya kazahstanskih tovarov/.

180

Online-Bepcua xypHana www.jsdrm.ru



Crpaternyeckmne peweHna U pUcK-MeHEeIKMEHT

/ Strategic Decisions and Risk Management

/ HESREFXEEE, 2024, 15(2): 91-204

Wnbkeswy C.B.

Ilkevich

Bu:

SV.

TleTepmuHarTb! BbIG0Pa CTPATEr Vid BbIXOTA POCCMACKYX NPOMBILNEHHbIX NPEANPUATII Ha BHEWHYE PbIHKW Ha OCHOBE NNaTchopmeHHbix Moneneii B2C v B2B
B2C and B2B platform model-based determinants of Russian industrial companies’ strategy choices for entering foreign markets

Puc. 1. PacuimpenHoe ompefeneHne «060pyRoBaHue KaK yCIyra»
Ha OCHOBE COBMEIIEHNS aCIIEKTOB PACIIMPEHNs CEPBUCU3ALUN Y Pa3BOPAYMBAHNA

1aTOPMEHHBIX 1 9KOCUCTEMHBIX MOfe/Ielt 613Heca

Fig. 1. An expanded definition of ‘Equipment as a Service’
based on combining aspects of expanding servitisation and deploying platform
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00J1aCTH CO CXOXKHMH HMHTEpPEeCaMH MPOM3BOAH-
TeJel KOMIUIEKTHOTO 000pY/I0BaHHs ¥ KIHEHTOB,
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HHE JIOXO/IOB U TT03BOJISICT IIPOU3BOUTEIISIM KOM-
IJIEKTHOTO 00OpYAOBaHMS yCTaHABIMBATL OoJiee
JIOBEPUTEIIbHBIE OTHOLICHUS C KJIMEeHTamu Oja-
roaaps aHalin3dy HaHHBIX B PEIKUME PCaJIbHOTO
BpemeHn. COBMECTHBIH JIOCTYIT K OZHOPOIHBIM
IPOMU3BOJACTBCHHBIM MOIIHOCTSAM CO CTOPOHBI
MHO)KECTBA MPOMBIIUICHHBIX KJIHEHTOB CTaHO-
BHUTCA OCOGCHHO AKTyaJIbHBIM B YCJIOBHAX CTpC-
MHUTEJIBHOTO M3MEHEHHSI HE TOJIBKO PBHIHOYHBIX
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OHHOTO 00OpPYHOBaHHUS, OCOOCHHO HEKPYIHBIM,
cpemHMM Ou3HecoM, TpeOyeT OT KOMITaHHi
CJIMIIKOM OOJIBIIMX pacxonoB. JlocTynm x nopo-
TOCTOSIIIEH TEXHUKE MO3BOJISIET IPOMBIIIIIIEHHBIM
KOMIIAHUSIM IPOTECTUPOBATH €T0 U MOHSTH BO3-
MOKHOCTH B KOHTEKCTE CBOUX CHEIU(PHIESCKUX
3a7ad. JT0, B CBOIO OYEPEnb, ACNAET OCBOCHHE
HOBBIX TEXHOJIOTUI 0o0jee OCO3HAHHBIM U CBOE-
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Yro npogasatb

Hcmounux: Equipment-as-a-Service: From capex to opex — New business mod-
els for the machinery industry. Deloitte. 2021. https://www2.deloitte.com/con-
tent/dam/Deloitte/de/Documents/energy-resources/Deloitte Equipment-as-a-Service.pdf.

JInst GONTBIIMHCTBA MPOU3BOAUTEINEH MPOMBIIUICHHOTO 000-
PYIOBaHMsI TEPMHH «000pynoBaHue kak yciuyra» (EaaS) e siBns-
eTcsl 4eM-TO HOBBIM. [Iepexost oT pa3oBhIX MPOIaK KalTUTaIbHBIX
ToBapoB (CapEX) K peryisipHbIM IIOTOKaM JOXOAOB, OCHOBAaH-
HBIM Ha HCIIOJIb30BaHUU WM MPOU3BOIUTEIFHOCTH 000PyIOBa-
Hust (OpEX), Obl1 0OBIYHOI MPAKTHKOW B HEKOTOPBIX OTpacisixX
yxke Oonee gecsatu jer. CamMoe 3HAYMMOE 37IeCh COCTOHT B TOM,
YTO TAKOE PELICHHE [103BOJISAET IPOMBIIIICHHBIM KOMITAHUAM OT-
Ka3aThCsl OT MOJENH 3aKYIOK C BHICOKMMH KalTUTAIBHBIMHU Pac-
XOZIaMH B TIOJIb3y MHOTOJIETHUX COIIALIEHUH 00 00CITy)KUBaHUN
C yIpaBIICHUEM OIEPaIlMOHHBIMU pacxogaMu. Takoro poaa mMo-
JIeTIM MOTYT Pa3InyaThCsl B 3aBUCUMOCTH OT TOTO, 32 YTO Ha ca-
MOM JieJie TUIATHT KJIMEHT (HamlpuMep, 3a Yac HCIOJB30BAHUS,
3a €AMHUILY TPOAYKIMU WIIM Ha OCHOBE 001IeH APPEKTUBHOCTH
obopynoBanust). OTHAM U3 SIPKHUX TPHUMEPOB SIBISIETCS IUPOKO
paspexiamupoBaHHas Mojieib Rolls-Royce, kotopast mpoussesna
PEBOJIIOLIMIO B TOM, KaK KOMIIaHHS [TPOAAET TYpOHHBI: HA OCHO-
BE MOJENIU LIEHOOOPA30BaHUS «MOLIHOCTh B 9ac», MOCKOJIBbKY
C KJIMEHTOB B3UMAeTCs IUIaTa TOJBKO 3a KKIBIA Yac (hakTH-
4ecKkoro ucnoip3oBaHus’. Kommanun Bce 0oblie paccMarpu-
BafOT ce0sl He TONBKO M JaXKe HEe CTOJBKO KaK MPOM3BOIUTENCH
opuruHajgbHoro odopynosanus (OEM), HO M Kak ITOCTaBIIMKOB
(poBaiiziepoB) KHOEPHUIUUECKOTO 00OPYAOBAHUS KaK YCIyTH
(CPE-aaS) [Sanchez et al., 2022].

OpueHTanyss Ha JOJITOCPOYHOE OOCIY)KHBaHHE 000pYyHO-
BaHUS MMeeT OOMbLIOe 3Ha4YeHHEe Ul pa3paOOTKH IPOMBIII-
JICHHOTO O00OpYHOBaHHMsI, MTOCKOJIBKY OHO IMO3BOJISET BBIBIISTH

LleHHoCTHas
KOM6UHaumsa

BPEMEHHBIM, a TaKOKe 0oJiee BKJIIOUEHHBIM C TOU-
KU 3pEHHS MOCTPOCHHS CIIOCOOHOCTEH M KOMIIe-
TeHuui npeanpustuii [Kimita et al., 2022].

OTnenpHBI MHTEpEC MPEJICTABIAET ACHEKT
pacnpeneneHus 3arpaT Ha JOCTYH K 00opymo-
BaHMIO cpenu Iyna apenaaropos. dopmupyto-
mmasicsi MPaKkTHKa IIOKAa3bIBAaeT, 4YTo Onaromgaps
TEXHOJIOTUSIM YETBEPTON HMPOMBIIIICHHONW PEBOJIOIMN MOKHO
pacIpeaeaTh U3AEPKKU HE TOJIBKO B 3aBUCUMOCTH OT IPOAOJI-
JKHTEIBHOCTH JIOCTYIIa, HO ¥ B 3aBUCHMOCTH OT 00beMa HCIIOJb-
30BAHHBIX MOIIHOCTEH MM KOMOMHHPOBAHHBIM 00pa3oM, €CiH
OH 0oJiee TOYHO OTpaXkaeT XapakTep MOTPEONICHUS] U BO3MEIIle-
HMS UHJLyCTPUAJIbHBIX aKTMBOB Ha OCHOBE aHAJIM3a COBOKYITHOM
(monHOM) crommocTh BiaaeHus. OOoOpyHoBaHHE Kak yciyra —
9TO OAMH M3 CaMbIX SPKHUX HMPUMEPOB B MHHOBALMM COOCTBEH-
HO OHM3HEC-MojieNiell B IPOMBIIIIEHHOCTH. DTO HHHOBAIIHOHHAS
OusHec-MoeNb, KOTOpask O0bEAUHSET KaK MPOIYKT, TaK U yCiIy-
TH, HEOOXOMMBIe JUTsT 0OCITY>)KUBaHHSI U IKCIUTyaTalui 000pyao-
BaHUs, B OJHOM NPEJIOKEHUHU, IIPU ITOM MOJEIb OIyUEHHUs J10-
X0J1a OCHOBaHa Ha (PaKTHUYECKOM mosrydaeMoit nieHHocTH [Rosler,
Friedli, 2021]. I oueHp BaKHO MMETh OOJiee TOUHOE MPEACTaB-
JICHHE OTHOCHUTEJIBHO TOTO, TI0YEMY HPOMBIIIICHHbIE KOMITAHUH
HepexomsIT K OM3HEC-MOIENsIM, OCHOBAaHHBIM Ha COBMECTHOM
ucnons3oBanuu [Stojkovski et al., 2021]. TIpu 3TOM Ba)kHO MO~
YEpPKHYTb B3aUMOCBA3b MEXK/Y PA3JIMUHBIMU KOMIUIEKCAMU TEX-
HOJIOTH W BBIOOPOM CIielM(pHIECKUX, HUIIEBBIX OM3HEC-MOJIe-
Jel IPOMBIIUICHHBIMU npeanpusatusmu [Tpadyk u ap., 2018].
Yenex Ou3HEca MPOMBIIIIEHHOTO IPEIPHATHS IPHHIAITHATIEHO
3aBUCHUT OT CTEHEHHU KOMIIJIEMEHTaPHOCTH KOMILIEKCa LIU(PPOBBIX
TEXHOJIOTUI M OM3HEC-MOJIeNN, TaK KaK HECTBIKOBKH OTPa3siTCs
Ha YCTOWYMBOCTH M PE3YJIBTaTUBHOCTH KaK OTAENBHBIX OIOKOB
OH3HEC-TIPOLIECCOB, TAK U BCEH CTpaTEeruu.

B nacrosmee Bpems hyHkunoHupyromme B Poceniickoii de-
Jiepalii MH)KHHUPUHIOBBIE LIEHTPBI, KaK 00IIero mpoQmiIs, Tak

4Nor Lines and Rolls-Royce sign landmark Power-by-the-hour service agreement. Rolls-Royce Press Release. 2017. 24 May. https://www.rolls-royce.com/media/press-releases/2017/24-

05-2017-nor-lines-and-rr-sign-landmark-power-by-the-hour-service-agreement.aspx.
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HEFB2CHIB2BF AR B EZ B Tl il skt SRR ER R

U CIICIUATIM3UPYIOUIUECA Ha aJAUTUBHBIX TCXHOJIOTUAX, MIPEa0-
CTaBILIIOT B TEXHHYECKOM IIIAHE JOBOJIBHO XOPOIIHE, HO C TOU-
KU 3pEHUsI OTeHIMala KOMMepLuanu3auu 1 3pQeKTuBHOCTH
3aTpaT TONBKO KPAaTKOCPOYHBIE BO3MOXHOCTH IO H3YYCHHIO
U anpo0alyy pa3InyHbIX TEXHUUECKUX YCTPOHCTB. M 1t MHO-
THX MPENPUSTHI 3TOTO HeocTaTtodHo. Llenecoobpas3Ho Ha Oa3e
WHXXUHUPUHTOBBIX LEHTPOB BHEAPUTH ITOJHOLCHHBIC Lll/I(i)pO-
BBIC TUTAT(OPMBI U IPETOCTABIATH YCIYTH IO apeH/e W JTN3HH-
ry 0o0OpynOBaHUs, TEXHUYECKOH MOIAEPKKE, KPAaTKOCPOUHOMY
U CPETHECPOYHOMY INPUBICUCHHIO PEAKHX M BBHICOKOKBANH(U-
HOUPOBAaHHBIX CIICIIUAJIUCTOB. 210 JacT BO3MOXXHOCTb HMCIIbITATh
TEXHOJIOTUH HE IMPOCTO B JTaOOPaTOPHBIX, a B PEalbHBIX OM3-
HEC-YCIIOBHAX, MPHU 3TOM 0e3 HEOOXOAMMOCTH IOKYyNaTh J0-
porocrosmee 00opynoBaHHE. B 9acTHOCTH, 3TO MOXET CHO-
cobctBOBaTh Oosee 3(PGEKTUBHOMY BKJIIOYEHHIO POCCHUHCKUX
TPOMBIIIICHHBIX TPEANPHATHH B MEXTyHaPOIHBIC TLIAT(OPMEI
1 HKOCHUCTEMBI.

B MexmyHapomHOM KOHTEKCTe obecredeHue 3((HEKTHBHOTO
IIEPUHTa MHAYCTPUAIbHBIX aKTUBOB SBIIAETCS ele Oomee CIoxk-
HOM 3amaueil. [Ipn paccMOTpeHNH BO3MOXHBIX NEPCHEKTHBHBIX
MCXaHU3MOB MCKIYHAPOAHOTO IIEPpHUHI'a MHAYCTPHUAJIBHBIX aK-
THBOB MOXKHO BBIICITHTH CIIEIYIOININE COCTABISIOMINE TOTOTHH-
TEJILHBIX IIPOOJIEM, KOTOPbIE HEOOXOAUMO pelIaTh POCCUMCKUM
TPOMBIIIICHHBIM KOMITAaHUSIM: KOH(UTypanus Om3Hec-Mozenei,
OCHOBAaHHBIX Ha UCTIONIL30BaHHH (usage-based business models),
BAJIFOTHASI TIEPEOIICHKA KaK CTOMMOCTH HHIYCTPHAIBHBIX aKTU-
BOB, TaK U HOIIMCOYHBIX IUtatexell (industrial subscription),
a TaxoKe MCIOIb30BaHIe MHU(POBEIX (DHHAHCOBBIX aKTHBOB B Ka-
YECTBC CPEACTBa IJIaTeXka, KPEAUTOBAHNUSA U MHBCCTULIMOHHOIO
HHCTPYMEHTA.

3. MpeAAOXKeHHs MO AeTePMMHAHTaM BbIGopa
CTPATernM BbIXOAA Ha BHELLHME PbIHKU

[pemiaraercst COMCOK AETEPMUHAHT BHIOOPA CTPATETHH BBI-
XOZa Ha BHEIIHME PHIHKH POCCHHCKMX MPOMBIIUICHHBIX Hpe.-
MPUSTHI Ha OCHOBE MEXaHH3MOB JKOCHCTEMHOTO B3aMMOICH-
CTBHS C yYETOM TOTO, YTO B TEKYILIUX YCIOBHUSIX IIIAT(hOPMEHHON
9KOHOMHKH CO3J[aHHE LIEHHOCTH SIBJISIETCS PE3yJIbTaTOM HOBOM
KoMOMHaIK MHbOpMaLUY, (U3NUECKUX MPOAYKTOB M CEPBH-
COB, HOBOH KOH(HTYpauy TpaH3aKIUH U PeKOHDUTYpaIiu pe-
CypCOB, BO3MOXKHOCTEH M OTHOIIEHHH MEXAy MOCTaBILUKAMHU,
napTHepaMu M ToOKymnareJsiMi. OO03HAYeHHbIE HIDKE JBEHA[-
[[aTh JETEPMUHAHT OXBAaThIBAIOT LIEHTPAJIbHBIC ACIEKTHI CO31a-
HUSI IEHHOCTH B MEXITyHAPOIHOMN MPOM3BOJCTBEHHOH KooTepa-
IIUU B paMKax MIaT(GOPMEHHON KOHPUTYypaLIUH:

e moreHnuan oOmed maarhpopMeHHOW APPEKTUBHOCTH

Ha OCHOBE COKpAIIECHMS TPaH3AKLUOHHBIX H3IEPKEK
IPU TIOATOTOBKE W TPOBEIECHHU DKCIOPTHO-HMIIOPTHBIX
CZIEJIOK POCCHHCKHMX MPOMBIIUICHHBIX MPEATPUSITHIA;

* MOTEHIMAJ KOMIUIEMEHTApHOCTH C TOYKM 3PEHHUS B3au-
MO3aBUCHMOCTH C APYTUMH KOMIUIEMEHTOPaMH U KOH-
TpHUOBIOTOPaMU IIATHOPMBI (KaK 10 BEPTHKAIN TEXHOJO-
T'MYECKHUX MPOLIECCOB, TAK U B paMKaX TOPU30HTAIBLHOTO
1 HECBSI3aHHOTO TEXHOJIOTHYECKOTO B3aUMOJICHCTBUS);

* IPOAYKTUBHOCTh M OajlaHC MHTEPECOB YYACTHUKOB
B 11aTdopMax M SKOCHCTEMax ¢ TOYKU 3PECHHS MEXaHU3-
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MOB U CTPYKTYpPBI PYKOBOJCTBA U KOOPIMHALUK KOMILIE-
MEHTOPOB;

* IOTEHIHAJ MEXIYHApPOJHOIO ILEPHHTa HHAYCTPUATIBHBIX
aKTUBOB JJIs1 POCCUMCKUX [IPOMBIIUICHHBIX IPEAIPUSITHIH;

* IIOTECHIMAJ MOBBILICHUS ONEPALMOHHON >(P(HEKTUBHOCTH
pPOCCUIICKOTO MPOMBIIUIEHHOIO IMPEANPUATHSA, BKIIOYAs
BO3MOJKHOCTb ONTUMM3AIUU OM3HEC-IIPOLIECCOB U BpEMe-
HY UX BBINOJIHEHUS,

* BO3MO)KHOCTH IIOBBIIICHHSI MPO3PAYHOCTU LENOYKU IO-
CTaBOK;

* IIOTEHIMAJI OBBIICHUS IPOU3BOICTBEHHOH U JIOTHCTHYE-
CKOI THOKOCTH POCCHHCKHX IPOMBIIIICHHBIX TIPEAIPHs-
THUH;

* BO3MOKHOCTH COBMECTHOH M IEPEKpECTHOH aucTpuly-
IIMd B paMKax MeX(UPMEHHBIX SKOCHCTEM IPOH3BOJ-
CTBEHHBIX 3aKa30B U MOAPSIOB;

* BO3MO)KHOCTH PACILIMPEHUs ACCOPTUMEHTA IPOAYKLIUH
C Y4€TOM B3aUMOIEHUCTBUSI C IPYIHMH KOMILIEMEHTOPAMHU
1aTGOPMBI;

* BO3MOXKHOCTHU «3allUPAHUS» KIUEHTOB;

* BO3MO)KHOCTH IIOBBIIIEHHS WHHOBAIIMUOHHOCTU AEATENb-
HOCTHM, B TOM 4HUCIE B paMKaX IIOCTPOECHUS CUCTEMBI
OTKPBITHIX MHHOBAIMH B paMKax HKOCHCTEMHOIO B3au-
MOZIEHCTBUSL CIIOHCOPOB, KOMIUIEMEHTOPOB, IIapTHEPOB
U KOHTPUOBIOTOPOB MIAT(hOPMBI;

* BO3MOXXHOCTH YIIPaBICHHS PEHTa0EIbHOCTBIO POCCHil-
CKHUX NPOMBIIUICHHBIX IIPEAIPUATHH B KOHTEKCTE B3aUMO-
3aBHCHMOCTH C TIAaT()OPMOH U IPYTUMH KOMIIEMEHTOPA-
MH TIaT(HOPMBL.

IMpencraBnsgercs HemenecooOpasHBIM B paMKax IIpejarae-
MOTO CIHCKa JETePMHUHAHT (OPMHUPOBAHUS CTPATEIMU BBIXOHA
Ha BHELIHUE PBIHKU POCCUHCKHUX HPOMBIIUICHHBIX IPEANpUs-
TUH Ha OCHOBE MEXaHU3MOB IIAT()OPMEHHOTO B3aUMOAEHCTBHSA
BBOAUTH B KAyeCTBE JETEPMUHAHTHl BO3MOXKHOCTU IOCTpOE-
HMSl HOBBIX OM3Hec-monenedl. BaxHo n3bexarb MeTOOUYEecKu
HETPOIYKTUBHOTO CMEIICHUS IBYX (POKYCOB PacCMOTPEHUS
NpoOIeMaTHKU NPUHATHS ydyacTHs B IUIaTdopmax Ui JTHOOBIX
KOMIIaHUH, BKJIIOYas IPOMBILIICHHbIE IPEANPUATHSA: CTpaTeruu
U O6usHec-monenu. HecMOTpsl Ha CMEXHOCTb U B KaKOH-TO CTe-
TICHH HaJIOKEHHE JBYX MHOXKECTB (CTpaTeruii OmsHeca m Oms-
Hec-MoJeneil), 3T0 METOOIOTMYECKU HECKOJIBKO Pa3Hble BELIHU.
be3ycoBHO, 1 MHTEpHAIIMOHAIU3AIMS KaK CTpaTerHs OM3Heca,
U ydacTHe B IaTdopMax 4acTo BeAyT B TOM MM MHOM CTENICHU
K Mogu(HKaIK MOJENHN OH3Heca KOMITAHHH, a B KAKUX-TO CIIy-
YasgxX M K paJuKaJIbHOM TpaHC(OpMalMu WIN Jaxe n3o0pere-
HHIO HOBOHU OusHec-moznenu. OfHAKoO TAaKOro poja BELM 4Yalle
JiexaT B 00/1acTH He3alIaHUPOBAHHBIX M TIPOM3BOJHBIX SIBICHUM
OT BOJIIOLIUM CTPATerMy KOMIIAHUM, OKA3aBLICHCs BKIIOYEHHON
B IJIaT()OPMEHHBII KOHTEKCT, B TOM YHCIIE MEXTYHAPOJHBIH.

3aKkAloYeHue

Hemanyo T1pynHOCTH ©pH OINpeENeNEHUH IapaMeTpoB
U TPHOPHUTETOB IIAT(HOPMEHHOTO B3aNMOACHCTBHS IIPOMBIII-
JICHHBIX KOMIIaHui B B2B-cermenTe (B TOM 4ucIIe B paMKax MO-
Jelell IepuHra UHyCTPUAlIbHBIX aKTUBOB) IPEACTABIIET TO,
YTO ¥ Ha HALIMOHAJILHOM YPOBHE, U TeM OoJiee Ha MEXIyHapoI-
HOM TaKoI'o poja B3aUMOAEHCTBUS ceifuac BO MHOI'MX CEKTOpax
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BCE €l1Ie SABIIOTCS GPOHTHUPHBIMHU. JIJIsl pOCCUIICKUX ITPOMBIII-
JICHHBIX TIPEANPUSATHH METOAMYECKHE Pa3pabOTKH B JAHHOIM
o0acTH Ha CErOAHAIIHUM AEHb MPEACTaBISAIOTCA OCOOCHHO
aKTyalbHBIMH, IIOCKOJIBKY HEOOXOINMO BBIABIATH XOTS OBI
B IIPEIBAPUTEIILHOM BUAE KOHTYPHLI IPOAYKTUBHOIO B3aMMO-
JeiictBust B mudpoBex miardopmax. [lo mepe dopmmposa-
HUS JTyYIIUX MPAaKTUK U UCTOPUH ycliexa BbIXOJa POCCUHCKUX

TleTepmuHarTb! BbIG0Pa CTPATEr Vid BbIXOTA POCCMACKYX NPOMBILNEHHbIX NPEANPUATII Ha BHEWHYE PbIHKW Ha OCHOBE NNaTchopmeHHbix Moneneii B2C v B2B
B2C and B2B platform model-based determinants of Russian industrial companies’ strategy choices for entering foreign markets

BEFB2CHNB2BF AR S Hr Tl bl eh O AR AR ERE R

rOBOpUTH O OoJbLICH ONEepalMOHANU3AIUA U HM3MEPUMOCTH
JETEPMUHAHT BBHIOOpA CTPATETHi POCCUICKAMH ITPOMBIILICH-
HBIMM KoMMaHuAMHU. OfHAKO M Ha TEKyIlUed CTaauu pa3BUTUS
MEXIYHAPOIHBIX MPOU3BOJCTBEHHBIX ILIATGOPM ITOBBIIICHHE
OCO3HAHHOCTH (DAKTOPOB NPOAYKTUBHOCTH U AECTEPMHUHAHT
BbIOOpA CTpaTeruii NpeAnpUsATH MO3BOJIUT KOMILIEMEHTOpaM
mw1athopM U caMuM IIardopMaMm Jydlle HAXOAUTh TOYKH CO-

MPOMBIIIICHHBIX KOMITAHUH Ha MEXIYHApOAHBIE IIAT(HOPMBL,
a Tak)Ke M0 Mepe HBOJIOIHMH CaMHX IUIATPOPM MOXKHO Oyaer

TPUKOCHOBEHHUSI M obOecreunBath Oonee OBICTpBIN POCT ceTe-
BBIX 3 (eKToB.
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